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SERVICE SALES 








Ford and General Motors | 
Build 75.4% of New Cars | 
Sold in U.S. in 6 Months 


Two Large Manufacturers Account for Three- 
Fourths of All New Vehicles Registered, as 
Compared With 64% a Year Ago 





EW YORK, Aug. 6.—Three out of every four new pas- 
senger cars that were registered in the United States 

in the first six months of the current year were turned out 
by either Ford or General Motors, according to complete 
returns now available for the half year from all states. These 
two large manufacturers accounted for 75.4 per cent. of all 
the new cars sold at retail. °*———— en 
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NEW 


ON UPGRADE IN SOUTH 


‘ic: Metis DEALERS IN FOUR CITIES 
cote ene, REPORT GAINS IN AUGUST 


the Autocar Com , Ardmore, Pa., | ° ° ° 
cat ‘iciue ‘ Genel dani a Atlanta and Birmingham Merchants Find Demand 
Much Firmer, While Less Increase Is Noted 


pointed sales director of the Dodge | 
Brothers truck division, to the Motor In Charlotte and San Antonio 


Truck Committee of the National | 


NES YORK, Aug. 6.—Automobile service sales in the 
South picked up decidedly. with the beginning of 
| August, according to surveys made in four leading cities 
this week by representatives of Automotive Daily News. 
| While business continued to run substantially below a year 
|ago, increases over the earlier months of the summer were 
noted in Atlanta, Ga., Birmingham, Ala., Charlotte, N. C., 
’and San Antonio, Tex. 


| RETAIL CAR SALES | Several dealers in Atlanta repofted 














W. S. Graves 


R. P. Page 


Automobile Chamber of Commerce | 


The registrations of Ford and 
General Motors cars amounted | I ODA Y 
1,248,414 in the six months, as com- | 


pared with a total registration for 
the industry of 1,653,610. 


) - rT with 1,- 
Jd in the corresponding period 
of last year, a decline of 9.5 per 
cent., as against a falling off by the 
industry as a whole of 23.3 per cent. 
Registrations of Ford cars, in- 
cluding the Lincoln, amounted to 
687,099, as against 686,675 in the cor- 
responding period of last year, a 
gain of 424 units, or less than 1 per 
cent. General Motors’ registrations 
for the half year amounted to 561,- 
315, as compared with 694,457 in the 
first half of 1929, a decline of 19 
per cent. 
Following are the registrations of 
Ford, including the Lincoln, and the 
General Motors cars for the first 


(Continued on Page 2) 


STEEL FOUNDERS OPEN 
COST ENGINEERING DEPT. 


New York, Aug. 6.—H. S. Barthol- 
omew, production and cost engi- 
neer, has been appointed directing 
head in a consulting capacity of the 
newly created cost engineering de- 
partment of the Steel Founders’ 
Society of America. 


“Mr. Bartholomew resigned as a 


member of the firm of Cooley &| 


Marvin, cost engineers, Boston, 
Mass., on July 15. He had been 
associated with them for a number 
of years. His new offices will be 


in the quarters of the Steel Foun- | 


ders’ Society, room 932, Graybar 
Building, 420 Lexington Ave., New 
York city. 





Sales 


important sales data. 


DROP BELOW AVERAGE they had move work than they si 


do, while in Birmingham business 
| 








Editorial: Production Costs.Page 4| 95 @mnounced. today by Alvan’ 


was reported on fhe up-grade. Char- 
lotte dealers reported their disap- 
pointment at the volume of busi- 


The Half Year Composite 


ha Friday’s issue our readers will find the makes by 
states table for retail sales for the first six months 
of 1930, the first publication anywhere of these vitally 
The same table for the first 
half of 1929 will also appear, so that our readers will 
have it for purposes of comparison. 

In today’s issue, on pages 8 and 9, will be found 
the complete June commercial car sales table, with the 


; } 
Ask Us to Tél You........Page 4| Macauley, president. — | 
A. J. Brosseau, president of Mack 
Calendar of Coming Events. .Page 4 : 
Brothers Motor Car Company, is 
Los Angeles Dealer Says Personal 


PE Ts on cane Sadia Page 5 chairman of the Chamber truck 
| Dealer i at Page 6 committee. Other members are: T. 
| Current i ee Page 6 R. Dahl (White), D. C. Fenner | 
'M.-E. A. Inaugurates Credit Service ‘Mack), R. G. Hayssen (Sterling), | 

Sar MEOMNNONS os i cécececcsces Page 7| W. F. McAfee (International Har- | 
Jobbers Plan Turn-In of Used Ma-_ vester), W. C. Parker (Reo), Martin | 

I er wien hos kes dnee’s Page 7/J.. Pulcher (Federal) and Paul W. 
| Dealer Uses Kodak to Aid Used Car | Seiler (General Motors Truck). Ed- 

SN a kaa kcee wena hietiase Page 8 ward F. Loomis is secretary of the 
Engineering News ...... Pages 10-11 committee. 


G. M. Finances Are Stronger 
Despite Decline in Sales 


NEW YORK, Aug. 6.—Net sales of condensed form. This reveals that 
General Motors products in the despite the decline in sales, the} 


-or ‘ "eC <treno - 
second quarter of 1930 amounted to ee = 
$324,764,336, as compared with $289,-| Rofiecting the corporation’s con- 
554,453 in the preceding quarter and) fidence in the immediate future of 
| with $494,020,087 in the correspond-| industry, it added $13,215,508 worth 
jing period of last year, according to! of marketable securities, other than 
}a summary of consolidated income government, to its holdings in the 
| issued today by Alfred P. Sloan, Jr., first six months of this year. At the 
president. close of last year, General Motors’ | 
This brought the total net sales pojdings of securities was confined | 
| for the first six months of this year | to government bonds, amounting to | 
to $614,318,789, as compared with! $26 265,717. No other marketable | 
| $879,149,987 in the corresponding securities were held. As of June 30 
| period of last year. 1930, the corporation held $51,420," | 

Mr. Sloan also made public the} 791 jin government bonds and $13,- | 
|corporation’s consolidated balance | 215,508 in other marketable stocks | 
| Sheet as of June 30, 1930, as com-|and bonds. 
pared with December 31, 1929, in 


The company’s holdings of cash) 
increased from $101,685,813 as of De- | 
cember 31, 1929, to $131,048,483, a} 
gain of approximately $30,000,000, or | 
| 30 per cent. This means that the | 
| corporation increased its cash posi- | 
tion during the first half year by! 





Sable 






(Continued on Page 2) 


CLEVELAND PARTS MAKERS, 
TO ADD 25,000 WORKERS 






Cleveland, Aug. 6.—Automotive 
parts manufacturers expect between 
25.000 and 30,000 persons will be re- 
employed in Cleveland within the 












NEW YORK, Aug. 6.—Retail sales | 


of new passenger cars in the 
United States in the first six months 
of the current year fell slightly be- 
low the average for the period in 
the three years immediately preced- 
ing after having run slightly above 
the three-year average during the 
first five months of the year. 

Complete registration returns from 
all states put the six months’ total 
at 1,653,610, as compared with 2,156,- 
114 in the corresponding period of 
1929, 1,558,961 in 1928 and 1,521,322 
in the first half of 1927. The average 
for the first half of the year over 
1927, 1928 and 1929, inclusive, was 
1,745,465, this amount being 5.2 per 
cent. greater than the total for the 
first half of 1930. 

The sharp decline in retail sales 
of new cars in June turned the in- 
crease over the average for the first 
five months to a loss for 
months. June new car registrations 
were 260,942, as against 386,537 in 


(Continued on Page 3) 


the six! 


| ness, but said it was greater than 
| earlier in the year at any rate. 
| Slight improvement was noted in 
San Antonio. 


Birmingham, Ala., Aug. 6 (UTPS). 
—Business in the service @epart- 
ments of Birmingham dealers is on 
the upgrade. The majority of the 
| service managers report that busi- 
ness has increased in thirty days. 

One manager declared that the 
| general slump in business condi- 
} tions had tended to slow up the 
isales of new cars which naturally 


increased the repair business on old 


| cars. 

“We have noticed a considerable 
increase in our parts and _ service 
department in the last few months, 
'and it is still on the increase,” said 
W. W. Tucker, of Crawford's Auto 
Shop, one of the largest Ford deal- 
ers in the South, 

“The business conditions have 
| brought about a smaller number of 
new car sales. This together with 


p (Continued on Page 5) 


Pottery Industry Revival 


Boosts Car Sales in Ohio 


feA4st LIVERPOOL, O., Aug. 6.— 
~ Promise of an early revival of 
the pottery industry, on Which 90 
per cent. of the employed of East 
Liverpool and the whole upper Ohio 
valley depend for a livelihood, has 
given impetus to new car sales and 
the automobile business in general, 
leading dealers in all classes of cars 
reported in a survey of this distict 
recently by a _ representative of 
Automotive Daily News. 

The pottery industry has been in- 
active now many months, but recent 
passage of the tariff law is expected 
to result in early resumption of the 
major plants of the East Liverpool 
district. Hundreds of men and 
women workers look forward to re- 
turning to their jobs within a very 
short time. 


For this reason automobile dealers 


have been unable to buy new cars, 
have not had the means with which 
to purchase used cars and have pub 
off having their cars reconditioned, 
all of which has tended to retard 
dealer progress throughout the up- 
|} per Ohio valley. 
| With the advent of August dealers 
| here report the first signs of the 
|automobile business returning to 
|normal, Most every dealer in this 
|district registered new car _ sales 
since the first of the month, and in 
one instance a new car a day was 
delivered. The situation has eased 
for not only the dealer of the low- 
priced car, but for those who sell the 
$1,000 and under class car and those 
much higher in price. 

Dealers report also they have had 
|more frequent inquiries fog used 
cars in the past week, and that 





have experienced one of tha slowest | Service is better, lubrication busi- 






same compilation for 1929, for purposes of comparison. 
There will also be found tables giving the totals by 
makes and months for the six months separately. 







three months in the history of their|mess is on the increase and that 
business. Not since April last have| with continuance of such activity 
dealers in this section done business|soon after Labor Day the automo 
that would come close to normal, 
they said. Without work the people 


next month. 

This renewed activity will result 
from the resumption of manufac- 
turing on a large scale by the pas- 
senger car and truck builders. 


(Continued on Page 4) 
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(Continued from Page 1) 


some $48,000,000, a remarkable | 
achievement in the face of depressed 
business. 

Total current assets of the corpo- 
ration as of June 30 amounted to 
$396.915.484. as compared with $368,- 
960.945 at the close of last year. 
During the same period the com- 
pany’s current liabilities were re- 
duced from $117,673,163 to $106,338,- 


250. % 

The total capital stock and sur- 
plus on June 30 was $989,735,574, as 
compared with $954,920,073 six 
months earlier. 

The summary of the consolidated 
surplus showed a total of $415,375,- | 
774 at the end of the half-year pe- | 
riod. as compared with $380,560,273 | 
at the beginning. 

This increase was achieved as fol- 
Jows: As previously announced in 
Automotive Daily News, the corpo- 
ration’s proportion of net income 
from its own operations and those 
of its affiliated companies was $104,- 
884.722. The capital surplus aris- 
ing througl. the exchange of 6 per, 
cent. preferred and 6 per cent. 
debenture capital stocks for 7 per 
cent. preferred capital stock was 
$13,545. making a total, with the 
original surplus, of $485,458.540. 
Subtracting from this total the cash 
dividends paid or accrued, amount- 
ing to $4,837,766 on the preferred 
and debentures and $65,250,000 on 
the common for a total of $70,082.- 
766, leaves the surplus at $415,375,- | 
774. 

Total assets of the corporation as 
of June 30, 1930, amounted to §$1,- 
348,263,877, as compared with $1.- 
324,889.764 at the close of the pre- 
ceding six months period. 

Following is the condensed con- | 
solidated balance sheet for June 30, | 
-- presented by Mr. Sloan: | 


ASSETS | 

Current Assets 

RS oe kia Die eas sic $131,048,483 
U. S. securities......... 31,429,791 
Other marketable sec.. 13.215,508 


Gen. Mot. Management 
Corp. Serial 6° Gold | 
Deb. Bonds due Mar. 


Mi ME. 6b. eiedahenes 7.000.000 
Sight drafts with bills 

of lading attached, 

and C. O. D. items... 10.323 ,260 
Notes receivable....... 2,183,695 
Acc. receivable & trade 

acceptances (ess re- 


serve for doubtful ac- 
counts of $1.813,732) 
Inventories 


39,572,735 
159,772,602 
2,369,410 


Total current assets.. $396,915,484 


eee a at eg eee oe 


Investments 
Invest'ts in subsidiary 
and affiliated cos. not 
consolidated ........ 
Gen. Mot. Management 
Corp. Serial 6°. Gold 
DOR. TOUGE 6 0sssae 
Gen. Mot. Corp. capital 
stocks held in treas. 
for corp. purposes 
(139,731 shares com.; 


213,061,359 | 


43,000,000 | 


, Finances Are Stronger 
Despite Decline in Sales 


ture (authorized and 
outstanding) 
Preferred, no par 
value (authorized, 
6,000,000 shares: ) 

$5 Series (author- 
ized, 1,875,366 
shares; issued, 354,- 
568.25 shares) 
Common, $10 par 
value (authorized, 
75,000,000 shares; 
issued, 43,500,000 

| shares) 


435,000,000 


in sub- 





7,550 shares 7° pfd; | 
100 shares 6°. deb.).. 7,073,347 
Total investments.... $263,134,706 | 
Fixed Assets 
Real estate, plants, and 
equipment .......... $616,605,819 
Deferred expenses ..... 18,336,230 | 
Goodwill, patents, etc.. 53,271,638 | 
—_—_———- | 
Total fixed assets.... $688,213,687 | 








Total assets....... .$1,348,263,877 
i ‘ABILITIES, RESERVES, AND | 


CAPITAL 
Current Liabilities: 
Accounts payable .... 
Taxes, payrolls, and 
sundry accrued items 
U. S. and foreign in- 
come taxes 
Employees savings 
funds, payable within 
one year 
Contractual liability to 
G. M. Management 
Corp., due March 10, 
1931 
Accrued dividends on 
preferred and deben- 
ture capital stocks .. 


Total Current 
EAREIOE on cc cces 

Reserves: 

Depreciation of real es- 
tate, plants, and 


32,255,505 


| 


28,492,142 


sidiary companies 
with respect to capi- 


AUTOMOTIVE DAILY NEWS, THURSDAY, AUGUST 7, 1930 


26,303,200 | 








«| Ford and General Motors 


Build 75.4% of New Cars 


(Continued from Page 1) 


| half of this year, as compared with 


Total Capital Stock. $ 573,916,000 
| Interest of minority | 
stockholders 


tal and surplus...... 443.800 

po Pee ee eee 415,375,774 
Total Capital Stock 

and Surplus ..... $ 989,735,574 | 


Total Liabilities, Re- 
serves, and Capital. $1,34¢,°63,877 


OTHER FINANCIAL NEWS 
MACK TRUCKS, INC. 
Mack Trucks, Inc., reports for the 
quarter ended June 30, 1930, net 
profit of $1.409.924 after deprecia- 


tion, estimated Federal taxes, etc.., 
equivalent to $1.85 a share on 
763,320 no-par shares of common 


stock. This compares with $490,709, 
or 64 cents a share, on 763,320 shares 
in preceding quarter and $2,481,541. 


or $3.28 a share, on 755,625 shares 


in June quarter of 1929. 
Net profit for the six months end- 
ed June 30 amounted to $1,900,633 


28,067,641 after above charges, equal to $2.49 


7,814,380 | 


8.106.000 | 


1,602,582 


equipment .......... $ 207,043,412 
Employees investment 

NN. acvqecedenacens 5,094,840 
Employes savings 

funds, payable subse- 

quent to one year... 35,628,473 











a share on 763,320 shares, against 
$3,911,128, or $5.17 a share, On 755,- 
625 shares in first half of previous 
year. 


MARMON 
The Marmon Motor Car Company 
has omitted the quarterly dividend 
on common stock due at this time. 


|One June 2 a stock dividend of 2, 
—_——__———- | per cent. was paid, on March 1 a 


| dividend of 50 cents and on Decem- 


$ 106,338,250 | ber 1, 1929, a dividend of $1, which 


| had been paid quarterly previously. 

Marmon directors, expressing con- 
fidence in the ability of the in- 
dustry to recuperate rapidly from 
ls substantial increase 
sales during the early fall. 


FEDERAL MOTOR TRUCK 
Statement of the Federal Motor 


Employees bonus...... — — | Truck Company as of June 30, 1930, 
Sundry contingencies. 4.423.328! shows total assets of $7,449,849, 
_—|comparing with $8,050,236 on June 

Total Reserves ..... $ 252,190,053 | 30, 1929, and surplus of $3,729,339, 
eR | against $3,770,532. Current assets 

Capital Stock and Surplus: totaled $5,647,130 and current lia- 
Capital stock of G. M. bilities $531,318, comparing with 


Corporation :— 
Seven per cent. pre- 
ferred ‘authorized, 
$500,000 ,000) 
Six per cent. pre- 
ferred (authorized 
and outstanding) 

Six per cent. deben- 


DEALER’S JOY 


An EXTRA TIR 


E and tube, an ex- 


ira rim, another tire cover, all go on 
the same cash ticket with T-N Dou- 
ble Carriers. This means joy for the 


dealer, 


and comfort, 


freedom from 


tire trouble worry, for the car owner. 


RETAIL PRICE 


Chevrolet 6, 1929-30, $4.60 
Other Cars, $3.00 Per Set 





$ 109,538,300 | 


1.289.900 | 


$6,080,360 and $720,518, respectively, 
at close of the preceding year. 


COMMERCIAL CREDIT 
The semi-annual report of the 
Commercial Credit Company and 
subsidiaries for the six months end- 


ing June 30, 1930, shows all divi- 
|dends more than earned for the 
| period and further substantial in- 


| creases in diversified time-sale pur- 


Thompson-Neaylon Mfg. Co. 
3545 South Morgan Street 
Chicago, III. 


chases, other than automobiles. 
Dividends on the first preferred, 
class B and subsidiaries preferred 
stocks were earned 3.34 times. Divi- 
dends on the $3 class A convertible 
stock were earned 3.53 times, with 
$1,141,256.69, or $1.10 per share, ap- 
plicable to 
stock outstanding for the period. 
The operating results are less favor- 
able for the six months ended June 
30, 1930, than for the corresponding 
six months of last year. Gross vol- 
ume of receivables purchased dur- 
ing the six months was $202.419,- 
448.49 as compared with $238,.014.,- 
901.71 for the same period in 1929. 
Adverse business conditions were 
responsible for decreased volume, 
yet the continued increase in di- 
versified volume as outlined by A. 
E. Duncan, chairman of the beard. 
in his letter to the stockholders. is 
viewed with satisfaction. Reposses- 
sions, losses and past dues increased 
as the result of business conditions, 
but these items are reported to be 
aga'n normal. 


Classified 
Advertising 





Classified Rates 5c Per Word 





MOTORCYCLES 





Mot Indians, Harleys, Hendersons 
orcycles Guaranteed easy payments. 


BROS., 1790 Ist Ave., N. 


SiX STERN Y. 


its present level of activity, predicted | 
in Marmon | 


the average common | 


| pany 


last, with the percentage of the total 


accounted for by both groups, com- 
| bined and separately: 


Pct. of Pct. of 

1930 Total 1929 Total 
PGE. + Ce cseta bens cures eeoes 687,099 41.5 686,675 31.8 
CIENSPAl BEOCOTS ccccscccscices 561,315 33.9 694,457 32.2 
BREE 0.53. 6A Ki 0Ra ERED CRC ESA 1,248,414 75.4 1,381,132 64.0 

Ford, excluding, Lincoln, registered of the total for the industry, as 


684,526 new cars in the six months 
period, as cempared with 683,675 in 
the corresponding menths of last 


year, a gain of less than 1 per cent. 
The total for the current year ac- 
counted for 41.3 per cent. of the 
total of all cars registered, as com- 
pared with 31.7 per cent. in the cor- 
responding period of last year. 

Chevrolet, Ford’s nearest com- 
petitor, registered 391,281 nev cars 
in the half year, as compared with 
427,460 in the first six months of 
1929, a decline of 8.4 per cent., as 
compared with the decline of 19 per 
cent, for General Motors as a whole 
and 23.3 pe. cent. for the entire in- 
dustry. 

Ford and Chevrolet combined ac- 
counted for the registration of 
1,075,807 new cars in the six months 
as compared with 1,111,135 in the 
corresponding period of last year, 
Chevrolet's loss more than offsetting 
the slight Ford increase. 

The Chevrolet total represented 
23.6 per cent. of the registration for 
the whole industry, as against 19.8 
per cent. in the _ corresponding 
period of last year. 

The combined Ford and Chevro- 
let total amounted to 64.9 per cent. 


| against 51.5 per cent. in the corre- 
sponding period of last year. There- 
fore, the General Motors units, ex- 
clusive of Chevrolet, accounted for 
10.5 per cent. of the grand total 
registrations this year, as against 
12.5 per cent. in the first half of 
1929. Chevrolet and Marquette in- 
creased their percentages of the 
total, while the other G. M. units 
lost slightly. 


The outstanding performance 
among the General Motors cars, 
outside of Chevrolet, was that of 


Buick. This car displaced Pontiac 
as the second best selling General 
Motors unit, and not only that, but 
stood out as the third best selling 
car in the country in the half year, 
being surpassed only by Ford and 
Chevrolet. Buick accounted for 3.2 
per cent. of the total retail sales in 
the first half of this year. as com- 
pared with 3.2 per cent. in the cor- 
responding period of last year Its 
sales, however, declined from 71,585 
to 52,956. 

Following are the new Ford and 
Chevrolet sales for the first six 
months of 1930, with the percentage 
of the total sales shown in each 
| instance, as compared with the cor- 
responding months of last year: 


FORD 
Pct. of Pet. of 
1930 Total 1929 Total 
NEY <0o. A0% wicca Sty si dletorearn cee 70,257 35.9 ‘178,902 35 8 
NNN aah 8 oo Oh als re 88,916 42.0 74,525 31.6 
SE hice da Seles eRe eee 122,957 41.1 112,868 29.8 
EL” ch pat ae wk eubwaaeee cea 146,112 40.9 144,750 30.0 
BOE ncapeascagatancesasunnes 143,535 41.5 143,472 316 
We vivcccseusvasadacadcues 112,749 43.2 129,158 33.4 
Pent, MARR 0 cies takenceeaeas 684.526 41.3 683.675 31.7 
CHEVROLET 
EE <ocecasedenetedewesacs 42.689 33.7 31,237 14.2 
DS - Scaugwabewnke wa awh us 53,753 25.3 52,608 22.3 
EE tiotscbaa euasdeaeeeaes 73.585 24.6 82,953 21.9 
MY cu tcnlen ses sa eeaee imine 83,372 23.3 96,348 19.9 
ET AS* ca Gaddaucate seas ae adacsiand 79.775 22.8 90,290 19.8 
I ortes 00 Bra Nt Safa tana tial tee cou 58,107 22.2 74,026 19.1 
RE ee cal eta este 391.281 23.6 427,460 19.8 
Following are the combined Ford,with the corresponding period of 
and Chevrolet sales for the first six last year, with the percentage of 
months of this year. as compaied |the grand total accounied for by 
cieachiceeaepaieciibieteapliaetsladaltapdanaaaiaahida = each: 
Pct. of Pet. of 
1930 Total 1928 Total 
DE. SaveGudeg cenaesSadaaeens 684.526 413 683.675 21.7 
OE. os ose can ca Kaka be 391.281 23.6 427,460 19.8 
INET rte rn es ea ae 1,075,807 64.9 1,111,135 51.5 


Following are the General Motors sales by units for 
percentage 


months of this vear, with the 
industry accounted for 


period of last vear: 


by each unit, 


the first six 
of the total for the entire 
as compared with the corresponding 


Pct. of Pet. of 
1830 Total 1929 Total 
EE OPE OPO EPO FT 391,241 23.6 427,460 19.8 
DL”. oc'¢ aiduiand du oanaddeon see 52,956 3.2 71,585 4.3 
DI. 5: soo pcebebeanue keene 45,470 2.8 97,984 4.6 
ns es Wige o etnias 33,431 2.1 53,823 2.6 ° 
DE, « ccgucetancakeekuaws 14,215 0.8 19,459 09 
EN 8 gee eae 9,858 0.6 3,552 0.06 
css heen ehh asexe ewan 6,974 0.4 10,968 0.5 
so a a io ee eer ee 5.576 0.3 8,134 0.4 
RN ore ns a Bi gee 1.554 0.1 1,492 0.01 
t 
TRE Pe ee Pe 33.9 694,457 32.2 


STANDARD NOT TO BUY 
FISK RUBBER COMPANY 


New York, Aug. 6.—-Denial was is- 
sued yesterday by officials of the 
Standard Oi] Company of New Jer- 
sey of the report that that company 
would acquire the Fisk Rubber Com- 
for the manufacture of tires 
for sales at Standard Oil gasoline 
stations. The Michelin Tire Com- 
pany also announced that the re- 


| port that its plant had been offered 
' to the New Jersey company was not 
| true. 


| service 


The possibility that other oil com- 
panies would follow the lead of the 
S. O. of N. J. and sell tires at their 
Stations became apparent 


561.315 


Shell Un:on, Texas and Cities Serv- 
ice were considering the advisability 
of expansion in that direction. 

Pending receipt of further details, 
officials of Sears, Roebuck & Co. 
and Montgomery Ward & Co. are 
unwilling to comment on the pos- 
sible effect on their tire volume of 
the inauguration of vire selling by 
Standard Oil Company of New Jer- 
sey and affiliated companies. 

They pointed out that the severity 
of this new competition will depend 
largely on who makes the tires and 
on whether they will be marketed 
on a price or a quality basis. There 
also is the question of what effect 
Standard Oil’s latest step will have 
|On independent garage owners who 
| sell Standard gasoline and oils and 
‘in addition sell tires on their own 


yesterday, when it was reported that | account. 
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Birmingham Dealers’ Business 
Has Increased in Past 30 Days 


(Continued from Page 1) 


the hot weather, encouraging a 
great deal of driving, has brought 
a large number of cars into our 
service department. We are working 
the entire staff every day,” said 
Nixon Hagan, manager of the serv- 
ice department of Keeley-Mack Mo- 
tor Company, Whippet dealer. 

S. H. Hillen of J. F. Oates, dis- 
tributor for Chrysler and Plymouth, 
had the big news of the survey, how- 
ever. “We have more work than we 


Charlotte Servic 


can attend to and the 
jof it. I daresay our service busi- 
ness has picked up 20 per cent. dur- 
ing July over the previous month,” 
he said. 

“Our repair business is holding up 
|} unusually well considering business 
| conditions in other lines. We are 
' getting about all we can do, but are 
|not working overtime,’ said G. L. 
Ainsworth of Adamson, Ford dealer. 


e Sales Better 


Than Earlier, but Disappointing 


Chariotte, N. C., Aug. 6.—A survey 
of the conditions in the service busi- 


ness of leading automobile dealers | 


of Charlotte reveals that although 
business is not as good as was ex- 


pected, it is much better than at 
the early part of the year, and in 
several cases as good as the same 
period a year ago. 

P. M. Christenbury, service man- 
ager of, the Scott Buick Company, 
dealer in this district for the Buick 
and Marquette cars, reports that 
while ‘he volume of business is off, 
it is better than that of the first 
few months of 1930, and as good as 
in 1929. He continued to state that 
many persons who have cars that 
need work are not financially able 
to have it done, and that many 


;others are not driving their cars 


as much as formerly. 


jthe C. W. Upchurch 
|pany, dealer in 


Motor Com- 


jcars, and J. O. Jennings of the 
Hoppe Motor Company, dealer for 


Chrysler and Plymouth automobiles, | 


|gave similar reports, stating that 
|business, although below expecta- 
|tions, is better than at any time 
since the first of the year, and indi- 
ications are that it will increas> 
|considerably in the near future. 
Reports from the Pyramid Motor 
Company, Chevrolet dealer, : 


| dealer, reveal that their business is 
larger than at any time during the 
paSt two years, 


Several Atlanta Dealers Refuse 


Work as Augu 


Atlanta, Ga., Aug. 6 (UTPS).— 
Aiter a quiet July, business in serv- 
ice departments on automobile 
row opened strong for August, sev- 


*- eral dealers reporting that they 


have had to turn away business be- 
cause of inability to handle all of it. 

“While July and August are gen- 
erally quiet months with us,” says 
Mr. Anderson, manager of the serv- 


st Demand Gains 


| have all the work we can attend to. | 
In fact, we have turned a number of | 


repair jobs down, because we could 
not do them as quickly as the own- 
ers wanted them.” 

The repair department of the 
| Chrysler Motor Company reports a 
similar early August rush of busi- 
ness, with all the work it can com- 
fortably handle. 





men are} 
working night and day to take care | 


A. T. Ornduff, service manager of | 


Oakland and Pon-}; 
{tiac, Studebaker and Pierce-Arrow | 


id the} 
Wilson Pettit Motor Company, Ford |} 


ice department for the Oakland-| 
Pontiac Company, “business has| that the patient “plugging” which 
been fair throughout the past|has been done by repair and serv- 
month, and we believe that, with the | ice departments through June and 
return of vacationists in the fall,| July is beginning to bear fruit, and 
there will be a definite improve-| steadily increasing business may be 
ment in the service business.” |expected during August and Sep- 
The service department of the| tember. 
John Smith Company, handling; “If August keeps on as it has 
Chevrolets, reports that there was| started,” says one service depart- 
a steady rise in the service|ment manager, “we won't have a 
curve during the last ten days of|kick coming.” And that expresses 
July, and that business for the|the sentiment of service department 


On the whole, it might be said 


opening of August was above the 
quota set. 

“Although business was only fair 
through July,” says the manager of 
the Olds Motor Company service 
department, “business opened witha 
rush on August 1, and right now we 


| managers all down the line. They 
| have a feeling that, after waiting as 
| long as possible to make those re- 
pairs, the public at last has capit- 
ulated and, if it will not buy new 
cars, it will at least turn to putting 
the old ones in shape. 





Dealers in San Antonio Behind 


Last Year inS 


San Antonio, Tex., Aug. 6.—While 
the volume of service is not up to 


that of last year, in the majority of | 


instances automotive dealers here 
are holding their own and, in some 
cases, are showing a slight improve- 
ment. 

Worthy of note is the fact that 
real sales ability and hard work are 
necessary for such business as is 
acquired. A general retrenchment 
is under way with the elimination 
of needless expense, cutting down 
overhead, reduction of salaries and 
closer attention to opportunities 
which result in more sales. 


Expressions from the service man- | 


agers and proprietors of various au- 
tomotive firms are as follows: 
Benny Camp, service manager for 
Winerich Motor Sales Company, 
Studebaker distributor: 


well. July was a little below June, 
and we expect a slight drop in 
August, but anticipate better busi- 
ness in September. Our volume this 
year is nearly equal to that of 1929, 
but we have had to work harder to 
get it.” 

J. R. Brown, service manager, San | 
Antonio Buick Company: “When | 
I took charge of this department, in 
February, we were averaging a little 


“Our serv- | 
ice volume of business is holding up| 


ales, but Gaining 


than $7. 
$10. During June it dropped back 
to a little over $8, and in July it 
was approximately $8 per car. 
“During March, April and May 
we serviced more than 1,200 cars 
|each month. During June and July 
we have had a decline in the 
|number of cars handled, but we are 
showing an improvement on _ the 
amount of money spent on each car. 


gust on account of the hot weather. 
but look forward to better business 
|in September. 
cause of the anticipation of new 
| Buick models. We are a little ahead 
of last year, and our service depart- 
;ment has been in the blue for the 
past five months. 

“We account for this in several 
ways: First, we have inaugurated 
an accessory man in our service de- 
partment whose duty it is to inspect 
every car that comes in and go after 
the customer for new accessories. 
Missing hub caps, broken bumpers, 
tire covers and other accessories are 
required on practically cvery car| 
that is brought in; and this man is| 
here to sell them. 








our costs. We are keeping a close 


During .May it was over | 


We anticipate a slcw month in Au-| 


July was slow be-| 


ov $2 for each car brought in.| check on our expenses, the amount 
D ting March we averaged better! of productive labor from each man, 
th nm $5. During April it was better| his value to the company, and the 


{ 


“Second, we are tightening up ‘ 





\ 





ratio of the amount of work he 
does to what he is paid. We have 
cut out a number of employees who 
have been drawing fancy salaries 
for looking wise and replaced them 
with men who are willing to work, 
and at a lower wage. 

“We have gone after more oil, 
gas and greasing business. We see 
thousands of dollars going past our 
door every day that should come in 


here, and we are now going out| 
after it. Our sales of oil and gas 
have shown a material increase 


during the past three months and 
are getting better each month.” 

| Robert S. Yantis, president of the 
| Yantis Motor Company, Ford dealer, 
|}reports: “Our service department 
|has been doing avery good business | 
this year. During April, May and 
| June we had a good business, but 
experienced a slight declipe in July. 
We expect fair business Tsing Au- | 
gust, with an improvement in Sep- 
tember. The service is general, no 
special classification showing more 
improvement than another. Chang- 
ing oil and greasing is improving, | 
due to the public arriving at the 
realization of this inrportant work. 
General overhauling has not shown 
|} any great activity. General inspec- | 
} tron and minor work, however, has 
been pretty good. The trend seems | 
to be to bring the car in more often 
| for minor adjustments and repairs 
rather than every six months for a | 
| general overhauling.” 

B. D. Ormsby, Ormsby Chevrolet 
Company, reports: “Our service de- 
partment has shown a good business 
this year in proportion to the 
amount of business available. The 
volume in this department has been 
| satisfactory, but we have had to go 
out and work for it. There is a/| 
|noticeable change in getting the 
|business. Where formerly we had 
the owner driving in, we now follow 
him up and go after the business.” 

One dealer expressed himself re- 
garding service departments as fol- 
lows: 

“The automotive dealer should | 
give greater consideration to his | 
service department, When he sells 
a ear, either new or used, his repu- 
tation is behind that sale. He has| 
to give certain asswrance that the | 
ear will function properly. Dur ¢g 
the term of the guarantee, the pur- 
chaser may come in several times | 
for free service. But, when the | 
guarantee runs out, that same pur- | 
chaser will go to Blank’s Garage to 
pay for work. In other words, he 
will come to you for free work, and 





pay work goes to some _ corner 
garage. 
“This is a condition that the 


remedy. There must be a reason 
for it, and ft is up to the dealer to 
find out what the reason is and 
how it may be overcome. Sometimes 
it is a difference in price, the man- 
ner in which the customer is ap- 
proached, or the convenience of 
location. Whatever it is, it is worth 
the dealer tinding out. The same 
man who will come to you for free 
| work should come to you to pay, or 
}at least give a plausible explana- | 
| tion.” 





‘CHRYSLER SHIPS 21,779 


dealer should study and endeavor to 
| 


CARS, TRUCKS IN JULY 


Detroit, Aug. 6.—Chrysler Motors 
shipped 21,779 automobiles to dealers 
in July, compared with 27,211 in 
July, last year. This is relatively 
the best showing made so far this 
year, being 80 per cent. of last year’s 
shipments for the same month, while | 


total shicments of the first half of 
this year were only 65 per cent. of 
the first half of 1929. 

Plymouth shipments were nearly 
double those of July last year. 

Analyzing its position, Chrysler 
Motors points out that in the first 
six. months of 1930, all cars sold in 
United States numbered 1,653,519, or 
76.72 per cent. of total sales, num- 
bering 2,155,352 in the corresponding 
period last year. Excluding Ford, 
Chevrolet and Plymouth, total sales 
of cars in higher price ranges in the 
first six months were 441,158, or 51.7 
per cent. of the 853,100 cars in this 
price range sold in corresponding 
period last year. 


| 





TIMKEN ROLLER BEARING 
RESUMES OPERATIONS 


Cleveland, Aug. 6.—The Timken 
Roller Bearing Company has re- 
sumed operations in its various 


plants after a two-week vacation 
period. The company is employing 
around 4,200 men in ali plants 


econo 


Retail New Car Sales 5% 


g°* 


Below Three-Year Average 





(Continued from Page 1) 


June, 1929; 317,191 in the corre- 
sponding month of 1928, and 263,868 
in June, 1927, and comparing with 
a three-year average of 322,532. This 
decline from the average was 18.8 
per cent. 

June was the first month of this 
year in which sales failed to exceed 
the corresponding month of 1928 by 
a substantial margin. 

June decline of more than 18 per 
cent. from the average compared 
with a decline in May of only seven- 


tenths of 1 per cent. and a loss of 
only six-tenths of 1 per cent. in 
April. Each of the first three months 
of the year showed an increase over 
the three-year average, February 
making the best mark with a gain 
of more than 9 per cent. 

Following is a table showing the 
new car registrations for the first 
six months of this year, as com- 
pared with the corresponding period 
of the preceding three years and 
with the monthly average for the 
vears 1929, 1928 and 1927 indicated: 


% 1930 
gain or 
loss over 
3 yeal 3 year 
1930 1929 1928 1927 average average 
January ....... 180,094 219,844 135,908 147,655 176,802 1.8 
Pepruary ..ccce 211,645 235,337 165,316 180,070 193,574 9.2 
ee 298,824 387,346 254,881 259,698 297,641 0.4 
BIR si.ksecees 357,064 481,896 332,180 327,703 380,593 — 06 
Ss METS Ee 345,041 454,153 351,509 315,328 373,663 — 0.7 
CUE: cence eubvn 260.942 386,537 317,191 263,868 322,532 —18.7 
Six months....1,653,610 2.156.114 1,558,961 1,521,322 1.745465 — 5.2 


STEEL FOUNDERS TO MEET 


IN PITTSBURGH, SEPT. 10, 11 


New York, Aug. 6.—The next regu- 


j}lar meeting of the Steel Founders 
| Society of America, Inc., will be held 


at the William Penn Hotel, Pitts- 
burgh, Pa., Wedensday and Thurs- 
day, September 10 and 11. 

The regular October meeting of 
the society will be held at the Penn- 
sylvania Hotel, New York city, on 
Thursday, October 23, the day pre- 
ceding the New York meeting of the 


| American Iron and Steel Institute. 


FEDERAL MOGUL ACQUIRES 
WATKINS MANUFACTURING 


Detroit, Aug. 6—Acquisition by 
the Federal Mogul Corporation of 
the Watkins Manufacturing Com- 





pany artd all its subsidiary corpora- | 
tions has been approved by the 


stockholders of the Federal Mogul, it 
was announced by Baker, Simonds 
Co., bankers for the corporation. 
The principal business of the Wat- 
kins Manufacturing Company, 
which was established in 1917, is 
the rebabbitting of connecting rods. 
Plants are operated in all principal 
automotive trade centers, and 
plans are under way to open addi- 
tional stations as the increase in 
service demands 


TEN-YEAR LEASE AT $250,000 
TAKEN BY CHRYSLER DEALER 
| Minneapolis Minn. Aug. 6. 
| (UTPS).—The Holt Motor Company, 
selling Chrysler cars in the North- 
west, has leased on a $250,0°0 basis 
a $200,000 garage to be erected at 
Harmon Place and 13th Street for 
ten years, It is to be two stories 
with full basement, will be 155 by 
'158, of Bedford stone and concrete 








OUR un- 


tiring effort to aid 


the Dealer to sell and 


to help him keep 


down his overhead 


as well as to improve 


his service is real prac- 


tical cooperation. 


il 


—Eucker Motor & Repair Co. 
Ridgefield Park, N. J. 


Write or wire for 


franchise details 


WILLYS-OVERLAND, Inc. 
TOLEDO, OHIO 


WILLYS-OVERLAND SALES CO., LTD., TORONTO, CAN. 
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Ask Us to Tell You— 


which will require an expenditure of money to secure, 
and in such cases we shall be glad to get the desired 
data at the least posible cost, or shall inform our 
readers where they may obtain it most economically 
and expeditiously. 

In cases where the reader desires an immediate 
reply, we would suggest he inclose a self-addressed 
and stamped envelope. 


THIS service department, The 


| 


information. 


field. 


In some instances readers may desire information 


FAVORS ENGINE 
IN THE REAR 


Automotive Daily News: I have 
noticed with considerable interest 
that you have expanded the scope 
of your engineering and production 


3 illard R. Cotton, Western Manager, 333 North Michigan Ave., . 
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Production Costs 


AILURE of manufacturers to study their costs of pro- 
duction and base their prices on the results is a major 
factor in the slow return of normal business this year. At 
any rate so believes E. J. Kulas, president of Otis Steel and 


of the Midland Steel Products Company. 
This year has been a paradise for the bargain hunters in 


most lines of business, 
buying to try for bargain prices from companies which are 
anxious to maintain volume in their plants. In the endeavor 
to keep their production volume, manufacturers have been 
Jax in maintaining prices above the line that represents profit. 

We doubt that manufacturers generally have failed in 
studying production costs. Few executives in important in- 
dustries actually do not know to a fraction of a penny what 
the cost of production is, but conditions have tended to make 
manufacturers lax in maintaining what they know is the 
profit line in price. Many factors combine to produce this 
state of mind. 

We cannot then agree with Mr. Kulas completely when 
he says that “we are not going to have normal business in 
this country until all manufacturers make a real analysis of 
their costs and determined stand thereon.” We believe most 


Men have taken advantage of slack | 


paper considerably. 

In this department I noticed re- 
cently a description of a new type 
car which was introduced recently 
in England in which the engine was 
carried in the rear rather than in 
the front. It seems to me that this 
type of car would have many ad- 
vantages, particularly during the 
heat of summer. 

It also seems to me that from an 
engineering standpoint this type of 
car would offer many of the desir- 
able features of the front drive car 
with the added feature of a cool, 
well ventilated driving compartment 
in the summer. Also, if the present 
appearance of the car were retained, 
the compartment now used for the 
engine could easily be converted into 
a spacious luggage carrier. 

The proximity of the engine to the 
driving wheels would also alleviate 
many of the present transmission 
problems and would permit lowering 
the entire center of gravity of the 
car. 

J. R. W., Long Island City, N. Y. 


SERVICE IN DES MOINES 


Automotive Daily News: I just 
opened the Daily News dated Wed- 
nesday, July 30, and notice your 
article which states that “Des 
Moines service departments have 
better sales than in 1929.” 

I do not know where you got your 
information any more than from the 
firms you have listed at the bottom 
of this paper on Page 4. I certainly 
think your representative must have 
talked to the porter or some one who 
did not have much authority in 





of them know their costs now and the problem of inducing 
a determined stand above the profit line is the present prob- 
Jem. 

We can heartily agree with Mr. Kulas when he says: 
“Every other industrial recession in our history has been 
checked by the refusal of the majority in any industry to 
continue doing business at a loss. Automatically, under such 
a decision, uniformity of price structure is set up in place of 
the variability and fluctuation which have preceded it.” 


Cars and Humans 


N a recent bulletin the government health service uses the 

motor vehicle as an analogy for the human body, insofar 

as preventive maintenance goes. This statement suggests 

that: “Business men may well take a leaf from good auto- 

motive practice and give as much attention to the mainte- 

nance of the proper condition of the body as the careful owner 
gives to his motor.” 

The saving grace of this suggestion lies in the use of the} 
adjective “good” before automotive practice and “careful” 
before owner. Almost any service manager will testify with 
tears in his eyes that the average owner is no more fore-| 
handed in dealing with his car than he is with his body. This} 
hypothetical average individual allows small aches in his 
body to grow into great pains before he consults a doctor. 
He permits small rattles and squeaks to grow into major 
mechanical failures before he consults the service station. 

Within the past few years there has grown up a con- 
siderable propaganda in this country in favor of preventive 
medicine. Men are being taught to go to their doctors for 
periodic examinations so as to catch small ills before they 
become major maladies. In the automotive field the service 
division of the industry is educating owners to take their cars 
in for periodic examination so as to have small troubles recti- 
fied before they become actual failures. 

In each case there is still a great amount of work to be 
done. When we have taught Americans generally the truth 
of the old adage that “fan ounce of prevention is worth a 
pound of cure,” we shall have made a long step forward in 
both a humanitarian and an automotive sense. 








ELL, the beginning of the show season is only about 
five months off and what a lot we have all got to do 
before that happy time rolls around, 





these places of business. I personal- 
ly know that, without many excep- 
tions, business is not what it was in 
1929. Of course, there are some 
service managers who you might 
talk to and who really know noth- 
ing about the service, whether it is 
better or worse; and from the dol- 
lars and cents standpoint they know 
nothing about it. 

I will venture to say that if you 
were to ask ten service managers 
how their business is running, and 
if July is better than June from 


| the standpoint of dollars and cents, 


News is actuated by the desire to help readers 
solve their problems, whether these are merchandis- 
ing, technical or in the field of general automotive 
We shall be glad to have our readers 
ask us any questions pertaining to the automotive 


| 
it 





hy 


Automotive Daily 


cent review of the service situation 
in Des Moines, misrepresent the 
actual condition. 

The review referred to was based 
upon information gathered by a 
correspondent for Automotive Daily 
News in Des Moines, directly from 
the four service managers whose 
names were mentioned in the re- 
view. These men who are charged 
with handling the service work of 
the companies which they repre- 
sent, Automotive Daily News be- 
lieves, should be competent to dis- 
cuss intelligently the service situa- 
tion as it affects their own com- 
panies. While these men for pur- 
poses of publication cannot be ex- 
pected to reveal dollars and cents 
accountings of their profits and 
losses, their statements of general 
conditions should give an accurate 
cross section of the present situation. 

Correspondents for Automotive 
Daily News are forbidden to edi- 


torialize such news stories and are 
instructed to report conditions actu- 
ally as they find them. Since none of 
the service managers named in this 
review has taken exception on the 
ground that they have been mis- 
quoted, it is only fair to assume that 
the conclusions drawn in the re- 
view conform to their own opinions 
of the present situation. The writer 
of the above letter states that a cor- 
respondent of Automotive Daily 
News called upon him but that he 
was otherwise engaged and unavail- 
able for an interview. The corre- 
spondent was pressed for time (with 
a fixed deadline before which his 
copy had to be in New York) and 
was unable to wait. Automotive 
Daily News is therefore happy at 
this time to present the writer’s 
view of the present situation and 
will be glad to publish any further 
information he may care to add in 
the future. / 





Pottery Industry Revival 
Boosts Car Sales in Ohio 





(Continued from Page 1) 


bile situation through this section 
of the state would have returned to 
near normal. 

| Don Trotter, head of the Trot- 
ter Chevrolet Company, largest au- 
tomobile distributor in the upper 
Ohio valley, in commenting on the 
situation, said: “The past three 
months have been trying ones for 
the automobile dealer of this sec- 
tion, There has been no demand 
for new cars, some have had luck 
in disposing of used cars, and there 
has been little activity in service. 
We are looking forward to better 
times, and if the past week is a 
criterion, the next thirty days 
should see marked improvement 
all down the line.” 

Trotter said that despite concen- 
trated efforts on the part of the 
sales department, as well as added 
space in the newspapers and in- 
creased volume of direct mail that 
Chevrolet sales through this section 
had been way off as compared to 
previous years. He declared that 
30 per cent. would be a conservative 
estimate of the drop in sales volume 
this year as compared to last. Other 
dealers agreed this figure was about 
right. 

The Trotter Chevrolet Company in 
he first six months of the year 


that nine of them could not tell you. |S0ld more than 400 used cars, ac- 


I think your representative was 
into our place, but I was busy at 


the time and could not see him. My | 


| 


general manager was busy at the 
Same time and offered to see him 


cording to Trotter. Most of these 
were reconditioned and made pre- 
sentable and brought better than 
the average price, he said. Service 
demand has been below normal un- 


if he could wait, but by my name| til the past two weeks, when a spe- 
not being listed in your paper I) Cial campaign on lubricating, re- 
suppose he did not wait or we would Conditioning at a set price, wheel 
have given him a different picture oe ee ee ee : 


or our Des Mote Dette’ reco” VALENTINE COMPANY 
ANNOUNCES CHANGES IN 





tion. We meet twice a week, and I 
am very familiar with the business 

conditions of all distributors in the| EXECUTIVE PERSONNEL 
city of Des Moines, I think if one Ss eee ER 2 ; 
of your representatives could sit in} New York, Aug. 6—Changes in 
one of our meetings and if he could | thé organization of Valentine & Co., 


talk to the heads of the firms, that} here, are announced today by O. A.| 


executive 
changes 


you would not publish an article Of | basse 
this nature in your paper. I am/|_*”’ 
certainly against such publications, | These 


vice-president. 
became effective 


}aS it looks to me like it is one to | August 1, | 
E. W. Michael has been appointed | 


make the dealers and distributors 


over the country realize that busi-|.,.. 2 , 
ness conditions are good and their|@ector of trades sales. Frank P. 


business is poor. | Connolly has been appointed direct- 
Since this piece has been pub- 
— Dae Ls my = — town | has been appointed director of in- 
J m istributor for ; Z 5 
set one ae aaa of the dustrial sales, and in that capacity 
state of Iowa, I certainly know con-| Will have direct charge of the de- 
ditions, and do not like to see such | velopment of the large industrial 
things as this published in a paper field for Valentine products. 
when I do not think they are true. 
I think your representative has 
given you the wrong impression of 
business. e&. dé. 2. 
Des Moines, Ia. 
Automotive Daily News is jealous 


|in complete charge of all Canadian 
linterests. R. D. Sullivan has been 
| appointed manager of the Chicago 
branch, to succeed Mr. Kleckner. 
L. J. Lamb has been appointed to 
succeed Mr. Connolly in charge of 


| or of sales promotion. M. F. Emrich | 


Leonard Mould has been placed | 


of its reputation for accuracy and is 
glad to publish the above letter in 
fairness to the writer who feels that 
certain conclusions drawn in a re- 


important automotive trade former- 
ly under Mr. Connolly's direction, 
with headquarters in Detroit. 


alignment, battery service and brake 
testing resulted in this company 
being rushed in its large service 
department. 

The Ford situation throughout the 
Valley is much the same as Chev- 
rolet and other cars in this class, it 
was said. Demand has been con- 
siderably off and until the past two 
weeks there were but few inquiries 
on new cars. The Beers-Hanks 
Company, local distributor, expects 
a pickup from now on and is also 
looking forward to improvement in 
service departments. 

Clark Bradfield, Bradfield Motor 
Company, Pontiac and Oakland 
dealer, said business with his firm 
was at least 20 per cent. below that 
of the same season a year ago. “We 
have every reason to believe that 
businses is on the up and up,” he 
said, “as prospects in the past two 
weeks have been more numerous 
than at any time since last April. 
Service with this firm has been bet- 
ter of late and the used car situa- 
tion has eased considerably in the 
last thirty days.” 


COMING EVENTS 


AUGUST 


| 26-28—Chicago, Ill. Society of Automotive 
Engineers aeronautic meeting in 
conjunction with National Air Races, 


SEPTEMBER 


22-26—Chicago, Ill. American Society for 
Steel Treating meeting at Stevens 
Hotel. 

29-Oct. 4—Pittsburgh, Pa. National Safety 
Counci] Annua) Safety Congress. 


OCTOBER 


2-12—Paris, France. Automobile Salon. 

6- j—Reading, Pa. Pennsylvania Automo<- 
tive Association Convention. 

6-11—Washington, D. C. Sixth Interna- 
tional Road Congress. 


6-11—Washington, D. C. American Road« 
builders’ Association Convention. 
j- 8—Detroit, Mich. Society of Automo- 
tive Engineers production meeting 
at Book-Cadillac Hotel. 
14-15—Syracuse, N. Y New York State 
Dealers’ Association Convention. 
16-25—London, England. Olympia Motor 
Show. 
22-24—Pittsburgh, Pa. Society of Automo- 
‘ tive Engineers transportation meet- 
ng. 





NOVEMBER 


4- 7—Chicago Ill. National Tire Dealers 
Association Convention. 

6-16—Berlin, Germany. tinternationa! Aue 
tomobile Show. 

8-15—Chicago, Ill. 
Drake Hotel. 

i0-14—Cleveland, O. Motor and Equipment 
Association Show. 

13-23—Paris, France, Commercia] Vehicle 


Salon. 

17-21—Cleveland, 0. Nationa) Standard 
Parts Association Show. 

30-Dec. &—New York. Automobile Salon at 
Hote] Commodore. 


DECEMBER 
6-17—Brussels, Belgium. 


Automobile Salon at 


Automobile Exz< 





hibition. 
JANUARY 
$-10—New York. Nationa] Automobile 
Show. 
24-31—Chicago, Ul. National Automobile 
Show. 
FEBRUARY 
7-14—Les Angeles, Cal. Automobile Salon. 
21-28—San Francisco, Cal. Automobile 
Salon, 








a 
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Los Angeles Ford Dealer 


Holds Personal Contact 


Best Advertising 


_ By HAROLD J. ASHE 
OR reaching commercial accounts 
there is only one method and 


that is by personal contact, says 
R. D. Fordham, sales manager for 
fo: Hubbard Auto Sales Company, 


ord dealer, 775 Central Ave., Los 

ngeles, Cal. 

Mr. Fordham feels that this is far 
Superior to direct-mail and other 
methods, even though an actual sale 
is not in progress. In short, the 
firm depends upon personal calls 
for the bulk of the advertising of 
the firm. 

* * + 

ss] AM deluged with letters every 

day,” explained Mr. Fordham, 
"and it is fair to assume that other 
business men are also swamped with 
direct-mail literature. While I 
glance at all such incoming mail, I 
must admit that because of the 
amount of such sales literature it 
makes little or no impression upon 
me. 

“On the other hand there are few 
businesmen that will not give a 
Salesman five or ten minutes of 
their time. And in that time a 
salesman can make a positive im- 
pression upon the prospect, an im- 
pression that a hundred letters 
could not make. It also establishes 
a personal factor that a letter sel- 
dom attains. I am referring, of 
course, to commercial accaunts.” 

While all salesmen of the Hub- 
bard Auto Sales Company are per- 
mitted to sell commercial cars, the 
bulk of such sales are handled by 
half a dozen highly-trained sales- 
men who know both trucks and 
passenger cars. They are prepared 
and ready to go into every detail 
of a given prospect’s particular 
truck néeds. They can tell him 
what length body his requirements 
call for and the proper tire size 
and the hundred other individual 
requirements that may arise in a 
truck sale. 

All Hubbard salesmen solicit door 

door, even on commercial ac- 
ounts, seeking out cold prospects. 
* * 


NE of the most unusual features 

. of the firm is its policy of ex- 
—s and requiring that _ sales- 
en take care of the outside inter- 

s of every department, except 

rvice. They contact all customers 

very thirty days whether that cus- 
mer is an active prospect or not. 

“If a person is worth putting on 
our card file,” declared Mr. Ford- 
pam “he is worth a salesman’s call 

very thirty days.” 

The firm does a very large parts 
business with its commercial ac- 
counts, some of which are the 
Jargest corporations in the city, 

uch as Los Angeles Gas and Elec- 
fri Company, American Telephone 
nd the City of Los Angeles. 

“This business has been obtained 
and is held,” said Mr. Fordham, “by 
our complete stock of parts and by 

he fact that we get the parts to 
hem as quickly as humanly possi- 
ble, even though it is only a nut and 
bolt. We will deliver 15 cents worth 
of parts as promptly and cheerfully 
AS we will $100 worth.” 

The new car salesmen contact 
these parts accounts every thirty 
days, the same as they would a car 
prospect, which, in reality they al- 
ways are. 

“We do not believe in having dif- 
ferent departments do separate con- 
tacting with these accounts, but 
feel it should be concentrated in 
regular calls by one salesman. The 
impression is better,” said Mr. Ford- 
ham. 

Fordham explained that he car- 
ries this idea of having salesmen 
real representatives of the firm to 
the extent that he gives them bills 
for collection from any customers 
on a given salesman’s list of calls. 





"THE parts department is one of 

the largest in the city, having 
an average inventory of about 
$25,000, which is turned every two 
or three months at the most. 

An outside service salesman makes 
service calls not only during the free 
service period and immediately 
thereafter, but right on through the 
repair period. He works on a 
straight salary and accounts for a 
large part of the service work 
handled in the shop and at the same 


Bhar 





time creates an inestimable amount 
of good will for the firm. 

New car salesmen are permitted to 
sell used cars, but are not expected 
to do so. From two to three highly 
trained used car specialists, Ford- 
ham finds are preferable. 

“New car men spend ninety per 
cent. of their time in the field,’ he 
said, “and they can’t possibly have 
more than 10 per cent. of their time 
in which to get acquainted with 
used car stocks. The used car men 
on the other hand, are with those 
changing stocks all of the time. 
They know just what they have and 
how to present those cars to pros- 
pective buyers.” 

FORDHAM does not believe in ac- 
tive new car selling on the serv- 
ice floor. However, he said that the 





service men act as bird dogs for the 
sales department. 
“At a customer's first intimation 


| 





1. A Cor Smartly Low, because a 
10-inch saving in 
been effected eouts theelimi- 

nation of the conventional 

rear axle and the restrictions 
it automatically imposes. 


2. A Body Surprisingly Quiet, 
because there is neither chat- 
tering differential nor vibrating 
driveshaft to transmit noises 
through the body, 


3. Safety at High Speeds, because 
the rear wheels are never try- 
ing to catch up with the front 
ones, and the center of gravity 
is unusually low. 


in the shop that he is thinking of 
making a trade-in of his old car, 
that information is passed on to the 
office,” said Fordham. “With such 
close co-operation on the part of the 
shop, we make many sales indi- 
rectly through our service depart- 
ment.” 


SYRACUSE BANK TO REBUILD 
OPERA HOUSE INTO GARAGE 
Syracuse, N, Y., Aug. 6—Plans are 

being prepared by Melvin L. King, 

architect, for the rebuilding of the 

Wieting Opera House here into a 

modern six-story ramp garage and 

service station. The project, to cost 
$250,000, is sponsored by the Lincoln 

National Bank & Trust Company, 

which plans to connect the garage 

with its new banking institution, 
and provide parking and servicing 
facilities for its customers. 

JOHN V. WILSON COMPANY 

MOVES IN BOSTON, MASS. 
Boston, Mass., Aug. 6.—The John 

V. Wilson Company, recently of 74 

Brookline Ave., this city, accessory 

dealer, has removed to larger 

quarters at 566-68 Commonwealth 

Ave., where a motor machine shop, 

doing all kinds of motor recondi- 

tioning and with a complete line of 
guaranteed replacement parts for 

White Trucks has been installed. 


America’s First Front Wheel Drive Motor Car 











WERRING GETS DEALER» 
FRANCHISE AT JAMAICA 
FOR CHEVROLET MOTORS 


New York, Aug. 6—‘‘From Sales- 
man to Dealer,’ might be the title 
of the announcement that John 
Werring, formerly manager of the 
Chevrolet retail salesrooms at 62d 
Street and Broadway, has taken 
over the Chevrolet franchise at Ja- 
maica, L. I. 

Starting with the Chevrolet Motor 
Company, then at Broadway and 
57th Street, in 1923, as a retail sales- 
man, Mr. Werring has been associ- 
ated with Chevrolet for seven years. 
In that time normal progress 
brought him to an important place 
in the concern. After Mr, Werring 
had been selling cars but little more 
than a year he was advanced to 
supervisor of salesmen. His executive 
ability, soon recognized, won pro- 
motion to assistant manager and 
manager within the space of three 
years. Since 1926 Mr. Werring has 
been directing the sales force of the 
Chevrolet retail store. 

Werring Chevrolet, Inc., began 
business at 139-17 Hillside Ave., on 
August 1. 


— is the one Ray of Sunshine breaking thru the clouds for deal- 
ers today! 


There is a silver lining for dealers who see what a Front Wheel 
Drive Motor Car means to future sales with real net profits. 


Don’t wait —live wires are getting the jump on competition by 
displaying this radically different car now! Write for full story today. 


THE RUXTON CORPORATION, ST. LOUIS, U. S. A. 


Outstanding Ruxton Sales Features. 


4. Resttul Riding Comfort, because 
the rear axle carries but the 
minimum of unsprung weight, 
and the rear springs have only 
one function to perform—the 
perfect cradling of the body. 


elght has 


5. Utter Smoothness In Travel, 
because the power pulls evenly 
from the front Instead of push- 
ing, with spasmodic Jerks, from 
behind. 


6, Unfailing Traction, because 
pulling power is applied direct- 
ly to the working wheels, 


Use this Coupon Now— get 
the full story about the 
Ruxton and its wonderful unit 
power plant—the big new 
. idea in motor cars that is 
revolutionizing the industry. 


7. Maximum Power, with the min- 
imum of loss in transmission, 
because this power travels only 
6 inches from the 100-horse- 
power engine to the front axle, 


8. Percussive Pickup, because 
power that has such @ short 
distance to travel is almost in- 
stantly applied, and at the light- 
est touch of the accelerator, 


9. Gasoline and Tire Economy, 
because of perfect car balance, 
simplified design, the minimum 
of power loss, and the absence 
of skidding. 












Temporary service fa-| 


SALES MANAGER, The Ruxton Corporation, St. Louls, Mo. 
Send me, without obligation, the whole Ruxton story 
on the Big New Idea in Motor Cars! 


Name...cesceceevccccesecsceresereesereeseeeeere 
Address. ccsscvccccccceccvecsesseerseeeeeesenrere 
se eeveveccccccceecccss States occcesovesese 


Make now handling. «ccccceccsccesecsssessevesesese 


cilities are quartered at 37 166th St. 
until a new and modern building is 
completed in the fall. 


MILLER JOINS FORD 
DEALER IN CHICAGO 


Chicago, Aug. 6—R. P. Miller, for 
sixteen years a Ford dealer in the 
Roseland section of this city, operat- 
ing under the name of R. P. Miller, 
Inc., has joined Glenn Holmes, Inc., 
large downtown Ford dealer at Lake 
Street and Wabash Avenue, as sales 
manager. Mr. Miller gave up his 
own business on January 1, when he 
became associated with the McFad- 
den Motor Sales, Chrysler dealer, at 
109th Street and Michigan Avenue. 
LOGAN MOTOR CO. NAMED 

WASHINGTON FORD DEALER 

Richmond, Va., Aug. 6 (UTPS).— 
Richard B. English, Washington, D, 
C., branch manager of the Ford Mo- 
tor Company, has announced the 
appointment of the Logan Motor 
Company as an authorized Ford 
dealer. Sales, service and general 
offices will be maintained at 1812 E 
St. Northwest. F. K. Logan, man- 
ager of the company, has be2-1 con~ 
nected with the automobile busi- 
ness in Washington for a number of 
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race, Vail being on hand to explain 
the car. The car other than special 
gears and racing body was proclaimed 
to be a stock model. 





Hartford, Conn., Aug. 6—Earl M. 


——————————— ee 
Dealer Activities 


Binghampton, N. Y., Aug. 6— transporting police and for towing| ager of Russell P. Taber, Inc., Reo 
anne W. Garland, Jr, proprietor|cars which are disabled on_ the distributor, who recently took over 
of Garland Motors, distributor of | | bridge between this city and Phil-| the distribution of the American 
De Soto and Plymouth motor cars, | adelphia. Austin, reports that throughout = 
announces that the company has | territory his organization has = 
leased the salesroom and service) | ready sold 200 of the bantams an 
building at 29 Exchange St. | has delivered forty-six of them. 








Louisville, Ky., Aug. 6—An added 
attraction at the showrooms of the la 
| Hartzell Motors, Inc., 1114 Bards-| Fort Dodge, Ia., Aug. 6—Fifty-two 

Camden, N. J., Aug. 6—Watson|town Road, Louisville distributor| Buick dealers, sales and service men 
Shallcross, Inc., has delivered to the| and dealer Oakland-Pontiac cn Au-| of this district attended a confer- 
Camden Bridge Police Department,| gust 2 and 3, was the eight cylinder} ence at the Corn Belt Motor Com- 
@ new two-ton Dodge truck with| special “V” type racer, driven by| pany, 37 South 12th St., conducted 
carry- -all canopy to be used for|Ira Vail in the last Indianapolis} by Lee Hough, territory manager for 









Buick Motor Company, Lincoln, 
Neb. This city was selected by the 
distributors as a “key” city for fac- 
tory sales conference and will be 
center for future gatherings during 
the fall and winter. 

Lincoln, Neb., Aug. 6.—Remodel- 
ing of the two-story brick building 
at 221 South 1lth St. is under way, 
to convert it into a modern, fire- 
proof garage, which will be occupied 
by the Auto Ambulance Company 
and its subsidiary, the City Ambu- 
lance Company, operated by Bill 
and Chris Tiernan. Now located at 
920 N St., the two firms will be 
transferred to the new location in 
September. More than $16,000 will 
be spent in remodeling and purchase 
of new equipment. 


need 





Fargo, N. D., Aug. 6—The Wor- 
man Motor Company of Minneapolis, 
Minn., Packard dealer, has opened 
a sales and service branch here, it 
was announced by H. N. Gilman, 
who will be in charge of sales. Hugh 
Gallagher, formerly of Fargo, who 
has been associated with the service 
department of the Worman Com- 
pany for the last two years, will be 
in charge of the service depart- 
ment. 


Wichita, Kan., Aug. 6.—York is 
well under way on one of the finest 
garages and showrooms here, being 
constructed by the J. Arch Butts 
Packard Company. The building 
will cost $150,000, according to Fred 
Dunworth, manager. 


CURRENT PRICES OF PASSENGER CAR MODELS 










































AUBURN—6-85. 120 W. B. DURANT—“63."" 6-cyl, 112 GRAHAM—8-cyl, 137 OAKLAND—8-cyl. 117 STUDEBAKER—Six. 6-cyl. 114 W. B. 
Sport Sedan.... 995/Sedan ........ 1,095 (Three Speed Transmission) 7 Phaeton ..... 2,295/7 aes ‘me Roadster ...... 1,025; Sport aa ....1,115 Club Sedan ..... 935|Sedan .... 985 
Cabriolet ..... 1,095! eee Oe, cou ees 845 Phaeton .......... 925 5 Sedan ...... 2,455| Sedan ........ SO COGS cccccsccs 1,045'4-door Sedan ...1,145 2 Coupe ......... 895|Regal Sedan ....) 1,085 

ne hae os 2, % 4-47. Godan ee 5 Town Sedan. east LeB. Twn oar ams 2-door Sedan ..1,065|Custom Sedan ..1,195 Tourer ...... ||)! 965|Landau Sedan . .1,125 

EN—G-99., Les o Be T SE: tente ne 2,525|7 LeB. Lim’sine.4,505 Phaeton ....... 1,075) 4C es 
Sed 1.195| Cabriolet 1.295 DURANT—“66."" 6-cyl. 112 W. B. 7 Limousine .. _2,595} COO oiicveess 985| 
aeare eaae **3°998! Phaeton Sedan .1°395 (Four Speed Transmission) HUDSON—8-ey! 119 Ww. B OLDSMOBILE—6-cyl. Standard. 113! W.B. STUDEBAKER—Commander 8-70. 124 W.B. 
iia se ; Coupe (RS) ..... 945|Phaeton ....... 1,028 Coach ......... 1,050)Roadster ....... 1,209 2,door Sedan ....895|4-door Sedan ....995 4 coupe ....... 1,585|5 Brougham 

AUBURN—8-125. 130 W. B. ae Geli 9951 o . 09 COUPE «sees seen. 895|Con. Roadster ...995 5 seqin 15851 (Cloth 

Sport Sedan ..1,495|Cabriolet ..... 1,595 Eras ea “gg RE J Beale ES MRCLON - 05.5 1,300 Sport Coupe ..... 965|Pat. Sedan ..... 1.008: 3 Geran" 0B snes REE 1,785 
d :'11595/Phaeton Sedan .1.695 DURANT—“70." 6-cyl. 119 W. B. Stan. Sedan. ..1,160\6un Sedan ..... 1,335 Phaeton ......... 965; ess” a 
Sedan = cnsccees : (Feur Speed Transmission) HUDSON—8-cyl. 126 W. B. 5 Regal Sedan. .1,785|(Mohair) ....... 1,785 

AUSTIN—4-cyl. 75 W. B. Touring Sedan..1,250|7 Phaeton ...... 1,500 OLDSMOBILE—6-cyl. Special. 313'2 W. B. STUDEBAKE Dictat $-cyl. 115 W 

2Coupe ........ 44512 Roadster ...... 445 Coupe (R. §S.)..1,195\4-dr. Sedan ..1,285 Brougham ..... 1,295|7 Sedan ........ 1,650 2.qoor Sedan .. .970|4-door Sedan ...1,070 aaa R—Dictator. 8-cyl. = 
s aie . DURANT—6-14, 6-cyl. J -E— . 6-cyl. DOU isccccevves 970\Con. Roadster ..1,070 Club Sedan ....1,195)4 Coupe ........ 1,315 
BLACKHAWK—6 or & cyl. 12714 W. B. (Three Speed ct HUPMOBILE Goneee 6. 6-cyl Sport Coupe ...1,040/Pat. Sedan ..... 1.135 2 Coupe ....... 1,255|5 Regal Tourer .1,385 
EE occas. 1,995|4 Speedster 2,533 Pee 725|*De L. Roadster. .935 + Deer Sadan.” 1 tees Phoston ok 1a Phaeton ....... 1,040) oo 8 oes seee 1,295|Regal Brough.. 1,415 
ot eae ,395|7 Cab. C e ..2,595 4-dr. Coach ..... . Roadster. .9: “ e ceeds Is srveeels ™ ex ‘ourer ......1,285'Regal Sedan... .1,415 

3 Sonne eee 33951 4 Speed. ore.) 2°735 Business Coupe..785|*De L. Coupe ...945 Coupe (RS) ....1,195|Roadster ....... 1,275 OLDSMOBILE—6-cyl. De Luxe. 11312 W.B. ~ 8 
2 Speedste 2,535] Stan. Coupe(RS).815|/*De L. Phaeton. .960 j 2-door Sedan ..1,025|4-door Sedan ,..1,125 STUDEBAKER—President 8-80. 130 W. B. 

ssa isaagi al haada Stan. Sedan ....845|*De L. Sedan ...975 HUPMOBILE—Century 8. $-cyl. Coupe "1025!Con. Roadster. .1,125 5 Sed 

BUICK—8-cyl. 114 W. B. “Six wire wheels. Com. Coupe. ...1,345|Con. Cabriolet...1,450 Sport Coupe ...1,095\Pat. Selan .....1,190 2 Coupe 1... Issel” aoe aus _ 
2 Bus. Coupe...$1,025/5 Phaeton +. 1,085 DURANT—6-17. 6-cyl be cm ..» re settee 1,450 Phaeton ....... 1.095| 4 Rordster |... 1'950'5 State Sedan 
5 2-dr. Sedan . 1,035{2 Spt. Coupe ...1, M i - +4, S9o| Roadster ....... , ¥ . oa 
4Spt. Roadster as 4-dr. Sedan .. 1,095 (Feur Speed Transmission) ‘ane ‘ OLDSMOBILE—6-eyl. 11312 W. B. 4 State Coupe. .2,050| (Cloth) . .2,050 

' Business Coupe. ..995|*De L. Coupe .. .1,155 UPMOBILE—Series C. Standard, 121 W.B. (5 Wire Wheel Equipment) STUDEBAKER—President 8-90. 136 W. B. 

BUICK—8-cyl. 118 W. B. Stan. Coupe De L. Roadster 1,155 5 4-dr. Sedan...1,695/7 Phaeton (5 disc 2-door Sedan ....950/4-door Sedan ...1,050 7 Tourer 1,850/5 State Victoria 2,350 
2 Bus. Coupe ...1,285|5 Phaeton ..... ‘CS. RB ceo cks 1,025 “De Le Phaeton. 1,185 2 Coupe (RS) ..1,693| wheels) --1,785 Coupe ........... 950/Con. Roadster ..1,050 7 State Tourer..2,150|7 State Sedan 
2 Spt. Coupe ...1,325/4 Spt. Roadster. .1,335 Stan. Sedan. -1,065 "De L. Sedan.. .1,195 : Sake ee _ emg € go5 SPOrt Coupe ....1,020Pat. Sedan ..... 1,115 7 Sedan ....... "150, (Mohair) ..... 2.350 

54dr. Sedan ,..1,355 “Six wire wheels Bede sc w oes Phaeton vteees . 1,026) 5 Brougham |7 State Sedan 

BUICK--8 cyl. 124 W. B ELCABR—75-A. 6-cyl. 117 W. B. HUPMOBILE—Series H. Standard Models. PACKARD—726. Standard 8 1274¢ W. RB. (Mohair) .-2,350|_ (Cloth) woe SO 
4 Coupe ........ 1,535|5 4-dr. Sedan ...1,565 9 poadsier 995|4 Con. Landau. .1,265 5 4-door oan. 2a seeoten |5 disc 5 Sedan ....... 2,085) 5 oa on |7 Limousine ....2,600 

9me ‘ ae ...1,295 2 Coupe (RS)...2,080! wheels) ....... ie ; ee a cccces , 

8 ot a = = $ Rosser oats Sedan. -1'295 5 Vie. Coupe ...2.100|5 Town Sedan (5'  PACKARD—733, Standard 8. 134% W. B. cruyy cesngara, S-cyl. 124% w. B 
4Spt. Roadster.1,610/5 4-dr. Sedan ...1,785 ¢ Coupe 1'265| 2 Cabriolet(RS) 2,155; disc wheels)...2,190 2 Runabout ....2,025|5 Coupe ........ 2,275 . ~ ns 
7 Touring ...... 1,620/7 4-dr. Sedan ...1,835 © “UUPY <--->: ° 4 Phaeton ..... 2,025/5 Club Sedan ...2,275 2 Coupe ....... 3,295|5 Coupe ........3,495 
2 Spt. Coupe ....1,7207 Lim. Sedan ...2,035 ELCAR—95. 8-cyl. 123 W. B. HUPMOBILE—Series_ U. 7 Touring ...... 2,125|4 Spt. Phaeton. .2,325 2 Speedster ....3,450|\Cab. Coupe -3,595 
5 Coupe ...--.-. 1,766 2 Roadster ....1,305/4 Con. Landau. .1.565 7 Sedan ....... 2,495|7 Limousine ....2,645 2 Coupe ....... 2,125|7 Sedan ........ 58S 4 Speedeter. -.- “345010 ania’ arn 

CADILLAC—8-cyl. 140 W. B. 4 Roadster -1.538)5 Club Sedan... .1:595 JjOQRDAN—Standard 8@. 120 W. B. 7 CO” Coupe-- -2,150|7 Sedan Limo: .2,485 oe ‘ 
Fisher Custom 2 Coupe ....... 45/5 Sedan ........ 1 pee | 1, MRIOEDE: ..0s<aa00. 1.798 PACKARD—740. Custom 8. 1401%% w. B, STUTZ—Custom. 8-eyl. 145 W. B. 
2 Coupe 3,295/5 Sedan ........ 3,695 4 Coupe ....... , ; ™ 4 Phaeton ..... 3,190|5 Sedan ........ 3,585 4 Speedster ....3,745|4 Speedster(TC) 3,995 
5 Town Sedan .3.495,7 Sedan _........ 3,795 ELCAR—96. 8-cyl. 123 W. B. JORDAN—Great 90. 8-cyl, 125 W. B. 2-4 Roadster -3,190)5 Gomme... : 5 Sedan .. -3,855|Cab. Coupe ....3,995 
2Con. Coupe .3.595)7 Imp. Sedan. .3,995 RON. ch sesac 2,295|Playboy Road- 2-4 Coupe .....3,295|5 Club Sedan ...3.750 7 Sedan .......3,895|7 Limousine ..-.3,995 
. 4 Roadster .-1,635)5 Club Sedan...1,695 op, (Stand.).2.295 2.595 7" 325 7 Speedster .. ..3,775 5 Com. Sedan , .4,395 
S Coupe ....... 3,595 2 Coupe 1645/4 Pleetwing Sed. 1.695 © upe an tome . WOE sccasetens 4 Touring ..... 3 25'7 Sedan eseeeees 785 : 
CADILLAC—A-cy, 140 W. B. — & Gons Ladd." 11608/8 Princess ‘Sed. 1,608 COUP comvt.)..2483/Speedboy Sport 4, 2-4 Con. Coupe 348017 Sedan Limo - 3.885  sTUTZ—falen. s-eyl. 145 WB. 
Fleetwood Custom 4 Coupe ...... ola JORDAN—Great 90. &-cyl 131 W. B 7 ‘ Lom Sed. .4,795|7 LeBaron Se-Li.5,195 
2 Roadster ....3,450/5 Sedanetie ... 4.388 ELCAR—130. S-cyl. 190 W. B. 7 Touring ...... 2,495|7 Sedan Limou- pga catia, — be 6 LeBaron Bre..4.998(7 isboen Trama 
; _— eatirie bees 5 A Ww. Phaeton.4.700 2 Coupe 1,945/4 Con. Landau. .1,995 7 Sedan ....... Be, GG 6 cecsacees 695 «4 Phaeton... 4,585/5 CRM ssc 5,109 6 LeBaron Sed..4,995| Town Car ....5,700 
7 Sedan 4.295|/Town Cabriolet..4,999 5 Sedan 1,995|/4 Roadster .....1,995 LA SALLE—8-cyl. 134 W. B. 2-4 Roadster ...4,585|5 Club Sedan 5.150 6 LeBaron B-Li.5,195|7 Fleetwood Trans. 
5 Imperial -"4'395'Town Cabriolet..5,145 5 Club Sed .-1,995|5 Touring - 1,995 Fisher Cestem 2-4 Coupe ..... 4,785|7 Sedan ........ 5,185 § LeBaron S-Li.5,195| Town Cer ....7,495 
5 Imp. al ia '4:445|Lim. Brougham.5,145 4 Coupe 1,995|7 Sedan ........ 2,120 , jin... 2,490|5 Town Sedan. .2,590 2-4 Com. Coupe.4,885;7 Sedan Limo ..5,350 s7uTZ—Chateaw Weymann. 12414 W. B. 
5 Sedanette ELCAR—120, 8-cyl. 127 W. B. 5 Sedan |||... 2,565|7 Seden ........ 2,775 * Spt. Phacton. 4,686) 5 Versailles ....4,145|4 Longchamps ..4,145 
Cabriolet... 4,500) 5 Touring .2,465|7 Sedan ........ 2,645 2 Con. Coupe.. .2,590|7 Imp. Sedan... .2,925 PACKARD—Speedster. 134 W. B. ee 7 — 
CADILLAC—V-16. 148 W. B. 5 Sedan ny: 2.465| @ GOO cvccces 2,580) 4 Phaeton ..... 5,200|4 Victoria 6,009 STUTZ—Chateau Weymann. 8-cyl. 145 W.B. 
Fleetwood Custom LA SALLE—8-cyl. Fleetwood. 134 W. B. # Runabout ....5,200/5 Sedan ........ 6,000 5 Weymann {5 Weymann 
2 Roadster 5, mest — Sees 1.150 4 R ee Be Ww. B 2.645 5 Phaeton ..... 2,385|5 Sedan Cabrio. .3,725 PACKARD—Individual Custom. 14514 W.B. Chaumont ...4,545| Momte Carlo. .4,695 
2 Coupe . .5,800; ‘(Leather oadster «Bs | OGaN ....06% . 2 Road . .2,45015 tt . 3,825 ¢ ci a . - 
2 om Coupe. .5,900) Lim. Brougham. 7,15 4 Con. Landau..2,645|5 Con. Sedan... .2,750 7 a — Soe _— e ond 2 4-dr. Cony. Coupe {6 Spt. Cabriolet VIKING—8-eyl. 125 W. B. 
5 Club Sedan. ..5.950/7 Sedan ........7,223 OREERG 01000. yoa5|5 Phaeton ...... , (Derham) ...6,334| | (Brewster) ..7.154 5 4dr. Sedan...1,695/4 Con. Coupe ©. .1,695 
5 Sedan .......5,950/5 Imperial ..... 7,3 ESSEX—6-cyl. 113 W. B. LINCOLN—8-eyl. 136 W. B. 4 Conv. Victoria '6 Spt. ne Brougham ..... 1,€ 95} 
5 Sedan Cabrio.6,125|5 Imp. Cabriolet.7,350 2 Coupe ......... 735|Brougham 895 7 Spt. Touring..4,200/Town Sedan (2 (Dietrich) ...6,414) (Brewster) ... 7,150 ) 
' haeton. '7'350 iPhacston ......... 925 ‘ : v4 ; 9 * Conv. Victoria \6 Spt. Sedan Limo. VIKING—8-cyl. 125 W. B. 
5 Phaeton -6,150!:A, W. P Coupe (RS) ..... 7150|Phaeton .... . 4 Spt. Phaeton.4,200| windows) . 4,40 Vaterh "6.5241 (Brewst 7.32 7 > 
7 Sedan . .6,225|7 Imp. Sedan ..7,525 Coach ........... 765|Roadster ...... .925 4 Spt. Phaet. (ton- |Town Sedan (3 (Wa ——” f coon ofc er ‘ (3 Wire Wheel Equipment) 
5 Imperial .....6,300;Town Cabriolet Stan. Sedan .....825/Sun Sedan ... 995 neau cowl and | windows) ..4,400 # Conv. Sedan (7 Laudaulet nang *7-door Sedan. ..1,770|\Con. Coupe .....1,770 
5 Imp. Cabrio. 6,350, (Opera seats) .8,750 Touring Sedan. . .875| windshield) ..4.400\5 Sedan ........ 4.500 (Dietrich) ...6,694| (Le Baron) ...7,339 Brougham ..... 1,770) 
7 Imp. Sedan...6,525/Town Cabriolet 2 Club Roadstr.4,400|7 ae 4.7090 6 Cabriolet '6 Spt. Landaulet 
‘ A. W. Phaeton..6,650 Soeeasee win- aa FORD—Model A, 4-cyl. 103'2 W. B. § Coupe ....... 4,400\7 Limousine -:..4,900 gs waren) . 6,784) Ey SARS ‘ VIKING—8-eyl. 125 W. B. 
GD. cscccse 6,850| dows 8,75 . . Cab. .425'St: rd Sed z ee e an Limo. pt. Cabriole _, St. Brougham,.1,795!Sp. 4-dr. Sedan.1,795 
2 Sen” Coupe.. .6,900|Town Cabriciet ee SP ” = 7 . ) er 600 LINCOLN—8-cyl. Custom, 136 W. B. (Le Baron).. .6, aso” (Le Baron)...9,174 Sp. Con. Coupe.1,795]| ‘ 
5 Club Sedan...6,950, (leather Phaeton a De Luxe Phaeton.625 2 Coupe |7 Cabriolet (N. C. 4 Conv. Sedan 7 Cabriolet 7 
5 Sedan ...... 6,950; quarters} --8.750 Bickup Cl. Cab. .455|Cabriolet ‘625 . (Judkins) ....5,000) A. W.) Le (Brewster) . 6.9041" (Rollston) ....9,849 VIKING—8-cyl. 125 W. B. 
Town Cabriolet.7,000|\Lim, Brougham.8.7)0 7 Go segan **495/4- Door De Luxe_ 4 Coupe Sedan a” Ferre 6,900 6 Sedan Limo. 16 Cabriolet De !. Broughm..1,855'4 De 1. ¢. Coupe. 1,855 
5 Sedan Cabrio.7,125;Town Brougham.9,200 ©). “"495| Sedan (2 win.)..640 _ ‘Le Baron) ..5,300/7 Brougham (A. (Le Baron)...6,954| (Rollston) ....9,984 5 De |. Sedan. 1,855] 
Town Cabriolet.7,156/Town Brougham.9,700 © ort Coupe .... 545\Town Sedan .....660 Berline (2 win.) W.) Brunn....7,000 7 Cabriolet 7 Cabriolet 
“a dt > Sonsaly ~ nga > (Judkins) ....5,600/7 Cabriolet (S. C. (Le Baron)...6,954' ‘Rollston) ...10,049 WHIPPET—96A, 4-cyl. 1103's W. B. 
CHEVROLET—6-cyl. 107 W. B. De Luxe Coupe. .545|Town Car ...... 1,200 Berline (3 win.) | A. W.) Le 6 Landeuler | Roadster (Con jCoupe 526 
Roadster ........ 495|Coupe ..... vee 565 FRANKLIN—Series 145. 125 W. B. (Judkins) ....5,600| Baron ....... 7,100 (Le Baron)... 1,889} for Com. Pur.).475|Coupe (RS) ..... 555 
Phaeton .. 495|Sport Coupe 625 Sedan ......... 2,395iVic. Brougham. .2,695 7 Limousine 7 Cabriolet (A. W. PEERLESS—6-cyl. “61.” 116 W. B. Ruadster (RS) ..505|/Sedan ........7... 585 
Sport Roadster. .525\Club Sedan ..... oe OE, sin sdegck 2,610|\Con. Coupe ....2,710 (Willoughby ..5,900| non or semi- Ae , 
Coach ...565/Sedan .. -875 De Luxe Sedan.2,670/Town Sedan ...2,725 4 Con. Coupe ' col.) Brunn,..7,200 2 Roadster ...995/4 Victoria 1,145 WHIPPET—98A. 6-eyl. 112%% W. B. 
Special) Sedan ...725 Chyy sedan ....2.675|Pursuit ....... 2,750 | (Dietrich) ... .6,200|7 Cebriolet ‘fully 2 ao Sa Peon 5 Sedan tthe es Coach ........+., 725|Roadster 

CHRYSLER—“6.”  6-cyl. FRANKLIN—Series 147. 132 W. B. 4 Con. Sedan collapsible) by PEER S—Standard 8. 8 he seca tean ma 785| (Spt. De L.)... .850 
Business Coupe..795 Phaeton .... 835 Salon Special. ..2,715|Limousine ...... 3,070 |‘ ‘Dietrich) 6,600] Le Baron ....7,200 $ Sedan. .....1.495)5 Brougham... ..1.545 |sedata (De L.)....850 
Royal Coupe j4-dr. Sedan ...... 845 7 Sedan .......2,875/Sedan Lim. ....3,125 MARMON—Roosevelt. 8-cyl. 5 Cluk Sedan | .1'545| . WILLYS—98B. G-<cyl. 110 W. B. 

(R. 8.) . .. 835|Con, Coupe WOGGSIEP ncccce 2,885|Speedster (5 wire 2 Coupe (RS) ...956\2 Convertible oody 2 Coupe 695|Coach 735 
Roadster - 835) (R. 5.) ..--s- #25 5 Pirate Tour...2,885| wheels) § Sedan ........ 985; Coupe (RS) ....995 PEERLESS—Custom 8 138 W. B. 3 Roadster '” es ee 735 
CHRYSLER—4. ‘“-cyl. + re 4 Vie? Coupe ... 008 5 Sedan ....... 2,795|5 Brougham ....2,845 «Con. for Com. Pur.)|Stan. Sedan |... 795 
2 Business Coupe. 995\Roadster (RS) .1,025 FRANKLIN—Custom, 132 W. B. MARMON—69. 8-cyl. 2 Coupe (RS)...2,705|7 Sedan ae aoa 4 Roadster ...... 725'De Luxe Sedan. ..850 
5 Brougham .995| Royal Coupe(RS)1,075 *Dietrich Con. |?Holbrook-Avion 2 Coupe (RS)..1,495|5 Phaeton ...... 1,619 5 Club Sedan . .2,845,7 Limousine 20 ae 4 Coupe (RS)... .725| 
5 Phaeton ..... 1,025|Royal Sedan -1,095 Speedster ....3,725} Sedan ........ 6.300 5 Sedan ....... 1,520/2 Convertible PEERLESS—Master % 125 W. B. WILLYS—8-80. 120 W. B 
. SLER—70. 6-cyl. *Deuville Sed.,.5,100|*Locke Con Sed..7,600 5 4-dr. Brough.1,565! Coupe (RS) --1,610 5 Sedan ....... 1,995|5 Brougham ... .2,045 Stand ae ” . 7 
CHRYSLER—% cy Dietrich Town Car |*Dietrich Pirate 5 4-dr. Clb Sed. 1,565] 2 Coupe (RS)...1,995/2 Cabriolet ..... 2,005 Stand. Coupe. ..1,245|De Luxe Coupe. . 1,345 
5 Phaeton ... 1,295) Reves Coupe (RS) 1.38 29% (wood wheels).5,200/ Coupe ........ 8,300 MARMON—79. 8-cyl. 5 Club Sedan . _2.045/ Stand. Sedan. ..1,295|De Luxe Sedan. .1,396 
2-4 R’dster (RS)1,345/Roya an....1,28% Derham Cabriol.6,100| : ; WILLYS-KNIGHT—87. 6-cyl. 1124% W. B 
2 Busi Coupe..1,245) (RS) .1,545 ‘Wir s 2 Coupe (RS)...1,995/5 4-dr. Club Sed.2,070 PIERCE-ARROW—Group A. &-cyl, 144 W.B. 
2 —— pe “1b oo Coupe ) Wire wheels. 5 ey caancds 2,020'2 Convertible 7 Tourer ....... 3,975|En. Dr. Lim..... 4,685 aneeten eecscece 975|DeL. Coupe(RS).1,075 
GARDNER—Model 150. 130 W. B. 5 Phaeton ..... 2,020; Coupe (RS)...2,120 con. Coupe ....3.975|A.W. Town Car.6,259 Touring OTRONOR ©. cc ccades 076 
CHRYSLER—8-cyl. Sport Sedan ,..1,945|Coupe ........ 1,995 5 4-dr. Broug.. .2,076 7 Sedan ........ 4,485| Coupe ..... . -975|}De Luxe Sedan 
2-4 Roadster ...1,40515 Revel Sedan Brougham ..... 1'995|/Sedan ||... 2'045 MARMON—Big Eight PIERCE-ARROW—Group B. &-cyl. 134 W.p, [8° - 975] (115 W. B.).. .1,195 
2-4 Royal Coupe | (Special) .....1,565 Roadster ....... 1,996 5. Sedan 2,720'7 Sedan ........2,920 Roadster 3,125|Con. Coupe 3,350 WILLYS-KNIGHT—66B. 6-eyl. 120 W. B. 
5 wStandard) ..1,495|Sport Roadster | GARDNER—Model 14@. 125 W. B. 5 4-dr, Broug...2,770\7 Sedan Lim, «- 3,120 Touring .......3,125|4 Spt. Phaeton. .3,425 5 Sedan ....... 1,795|Stand. Coupe . . 1,785 
* (Standard). .1,525'2-4 Con. Coupe. .1.665 Sport Sedan .. .1,595|/Brougham 1,645 5 4-dr. Clb Sed.2,770|7 Touring ...... 110 prERCE-ARROW--Group B. 8-eyl. 139 W.B, ©. COUPE ------- 1,795|4 Roadster ..... 1,796 
2-4 Royal Coupe | , P GS as aacncns 1,645/Sedan ........ 1,695 2 Coupe (RS).. .2,850! 7 WINDSOR—6-69. Standard. 126 W. 8B. 
(Special) Pe 535 Roadster ...... 1,645) De luxe equipment can be bad on the ¥ie. Goupe tease py aay 7 a Sasi... 1,045iRoadster ....... 1,246 

CORD—k-cyl. 13714 W. B. GARDNER—Medel 136. 122 W. B. Marmon at a moderate acetone cost. Club Sedan |. .3.495|En. Dr. Lim... .3.825 4-dr. Sedan ...,1,145|4-door Brougham 
Sedan .3,095\Cabriolet . 3.295 Sport Sedan ...1,195{Brougham ...... 1,245 NASH—Single Six. 11414 W. B. PIERCE-ARROW-Group C. 8-eyl. 132 W.B, C*¥tolet ...... 1,245| (Custom) -1,245 
Brougham . 3,095 | Phaeton Sedan. .3,295 Coupe ......... 1,245|Roadster ....... 1,245 5 2-door Sedan. . .935|5 4-door Sedan. .1,005 Club Brougham.2.695/5 Sedan : 2.875 WINDSOR—6-69. De Luxe. 120 W. B. 

DE SOTO—6-eyI. GRAHAM—6-cyl. Standard. 115 W. B. 2 Coupe --....... ae ee ee -—.... —a CO ”"’ 5 Phaeton ..... 1,295|Sedan .......... 1,395 
Roadster .. 810;Coupe «(R. S.)....860 2 Coupe ......... 845|2 De Luxe Coupe 4 Coupe (RS) |. .980}/Folding Landau. 1,155 PLYMOUTH—4-cyl. 4-dr. Brougham oa seenennee oovauee 12 
Bus. Coupe . 830\4-dr Sedan 875 5 Town Sedan ..845| (RS) ..........- 945 «= Touring 995 246 RS) 625 (Custom) sell abriolet ....... 5 
Pheeton . 830\Convertible Coupe.945 2 Coupe (RS) ...89515 De L. Sedan....995 “ ® § 2-dr. Sedan..... 565|/2-4 Coupe + . WINDSOR—6-75. Standard. 120 W. B. 
aaa 5 NASH—Twin Ignition Six. 118 W. B. 2 Stand. Coupe. . .590|5 4-dr. Sedan 625 
DE SOTO—8-eyl. 2 De L. Coupe. . .895/2 Roadster (RS). .995 2-4 Spt. Roadster 12-4 Con. Coupe....695 5 Phaeton 1,245|Cust. Broughm. .1,395 
Business Coupe. ..965;Touring 1.035 > Univ. Sedan ..895/5 Phaeton ...... 1,015 5 2-door Sedan. 1,325|4 Coupe (RS) ..1,395 2-4 Spt. Roadster . vee Spaecaaheer ‘leeedes .......... "39 
Roadster “Gable Lane hnden’ iene |2 Cabriolet (RS).1,065 2 Coupe aeneee 1,345/4 veer ee oats ‘a a Sea caeer ness Oe Cabriolet 1'395|7 Sedan (13%iwb).1.745 
Standard Sedan. 995'Con. Coupe (RS).1.075 GRAHAM—6-cyl. Special. 115 W. B. * Roadster - -1,365)5 4-dr. OB oat = Vie. Coupe "1395! 
De Luxe Coupe..1,025 2 Coupe 1.195!5 Sedan 1.225 4 Cabriolet . -1,385) PONTIAC—6-eyl. 110 W. B. WINDSO 95 es 120 W. B 
DODGE—Six. % Coupe (RS)..|1.22! , NASH—Twin Ignition Six, 12874 W. B. Coupe + eee ste: Sos 8 Phasten ..... 1,445|Cust, Brougham. 1,595 
Business Coupe. ..835\4-dr. Sedan 865 GRAHAM—8-cyl. Standard. 122 W. B. 7 Touring ..... 1,475\7 Sedan ........ : = 2-dr, Sedan .....7%\Custom Sedan ...875 Roadster ...... 1,595|Sedan .......... 1,595 
o. <uee (me) Selection (RS) s 2 Coupe (RS)...1,445\/7 Sedan (134) ° sees Cee seal” témousine ....%, PHACtOM ...2.000 795| Cabriolet ...... 1,595|7 Sedan (137wb).1,945 
02.05 : . 8 nN. yupe ( ». 935 5 Sedan 1.443 WwW. B) 1, 745 Cc «ode 2 Vic. Coupe ..... 1,595) 
DODGE—Eight. "is Conv Sedan’ 1983 NASH—Twin Ignition Eight. 124 W. B. me iy a ba canes WINDSOR—8-85. 125% W. B. 
nr . be - ps ss cs Ss Ss ) -1,175)§ . ie ods 
Gn Gone tant Stan. Cp. (RS!..1.125  GRAHAM—8-cyl. Special. 122 W. B. 5 _2-dr. Sedan - -1,673|5 4-dr. Sedan ...1,795 pioeton ....... 1195\Spt. Phaeton ...1.270 5 Phaeton ..... 1,545|Cust. Brougham. 1,695 
. P -195\Sedan ......... 145 2 Coupe (RS). .1,595'7 Sedan (134 NASH—Twin Ignition Eight. 133 W. B. Coupe (RS) ...1,195|Spt. Coupe (RS) 1,270 Roadster .-1,695|Sedan .......... 1,695 
DURANT—“40."" 4-eyl. 107 W. B. 5 Sedan .1,595! W. B.) ..1,845 7 Touring ..... 1,845,2-4 Coupe ...... 1,975 Stand. Sedan ..1,295|Sport Sedan ....1,370 Cabriolet ...... 1,695|7 Sedan (141wb).2,045 
onpe ...595/4-dr, Sedan 695 |5 Conv. Sedan. .2/085 2-4 Cabriolet. . .1,875|5 Victoria ...... 2,045 weQ—Model 20, Flying Cloud, 120 Ww. B. Vi Coupe - 1,695) 
Spt Roadr (RS) 595) GRAHAM—8-eyl. 127 W. B. OOS ks aren Lees Ambassador te Stand, Sedan ,.1,595/Sport Sedan ....1,705 WINDSOR—8-92. 12542 W. B. 
DURANT—“60." 6-cyl. 109 W. B. 5 Sedan 2,025|2 Roadster (RS).2,225 > Pouriag (Mon- | |t Sedan i -o-:**:3'g5 Stand. Coupe ..1.595/Sport Coupe 11,105 Roadster ......1,943|Vie. Coupe ..... 1,995 
Sot. Road’r (RS).685/4-dr. Sedan 750 4 Coupe |......2,025|2 Cabroilet (RS).2.245 ediaatuiel eo ° REO—Model 25, Flying Cloud. 124 W. B. 5 Sedan ....... 1,995|Cabriolet ....... 995 
Coupe ; 685 2 Coupe (RS)...2,225|5 Phaeton ...... 2,295 (Recent price changes in bold aan Stand. Sedan ..1,795| Sport Sedan ....1, 3055 Petite Sedan..1,995|7 Sedan (140wb). 2,345 
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MERCHANDISING 


ACCESSORIES 
EQUIPMENT 


A. INAUGURATES IMPROVED 
CREDIT SERVICE FOR MEMBERS 





ME. 


New System Furnished in Form of Booklets Instead | was sponsored recently by the York | 
|to help themselves has benefited) 
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Of Tissue Sheets—Scope of Information Widened 
—Not Confined to Ledger Sources Alone 


HICAGO, 


Aug. 6.—Supplanting the former 


service 


/ supplied on multigraphed tissue sheets, the Motor and 


Equipment: Association credit department has inaugurated 
a new and improved method of furnishing members with 


Brake Service Clinic 


information on manufacturing accounts. 


The new system takes form of®—- 


booklets instead of the tissue sheets 
and constitutes a complete “Credit 
Reference Directory.” Printed on a 
good quality paper, the booklets are 
in this respect alone an improve- 
ment over the old service. A com- 
plete new book will be_ issued 
monthly with up-to-the-minute re- 
visions in each classification so that 
members will at all times have the 
latest available credit information 
on the manufacturers they sell or 
expect to sell. 

None of the information supplied 
on the old tissue reports has been 
eliminated. Instead, the new serv- 
ice will supply to members much 
more information than they for- 
merly received; information which 
will prove of value for other than 
credit purposes on many occasions. 

The old service provided members 
only with reports on those accounts 
they are selling.- The new service 
gives reports on all manufacturers 
in the particular classification serv- 
iced, whether sold by members or 
not. Reports in the new directory 
are not confined to ledger informa- 
tion only, as was often the case in 
the past, but they also include the 
curzent financial condition as re- 
flected by statements; give figures 
on production and products and list 
the firm’s personnel. 

“Although this new service repre- 
sents greater expense and entails a 
great deal of additional work, we 
feel that the improvement over our 
old system will make the depart- 
ment even more valuable to mem- 
bers of the Motor and Equipment 
Association,” said Arthur H. Fagan, 
manager of the credit department. 

The quarterly directory on auto- 
motive wholesalers will continue to 
be issued, as in the past, for the in- 
formation of those manufacturers 
distributing their products through 
jobbers, and the department will 
continue to handle its export credit 
information as it always has done. 
Complete supplemental information 
will be supplied through the regular 
daily special reports. 

An outstanding advantage of the 
credit information compiled by the 
department is the fact that such 
information is a compilation of the 
actual experience of a large num- 
ber of members. Ten carefully se- 
lected groups of experienced credit 
executives meet at least once a 
month to discuss the experience of 
various members in their credit re- 
lations with specified accounts, and 
these experiences are then reviewed 
by a grading committee. The grad- 
ing committee's action therefore is 
based on reactions of trained credit 
officials, and members are assured 
an almost absolute check on every 
account in which they are inter- 
ested. 

Four of these special groups dis- 
cuss wholesaler credits, four more 
discuss various types of manufac- 
turers, one group discusses the air- 
plane industry and another foreign 
credits. In addition, the staff of the 
credit department, through its field 
representatives and through its 
long-standing contacts, gathers an 
invaluable amount of special infor- 
mation. 

The department has been able to 
give information and service to job- 
ber members in many special in- 
stances and stands ready to offer 
jobbers such help at all times. 

G. M. RADIO CORP. PLANS TO 
OPERATE IN DES MOINES 

Des Moines, Ia., Aug. 6.—The sec- 
retary of state has granted the 
General Motors Radio Corporation 
of Dayton, O., permission to carry 
on its business in the state. 





BEAR WHEEL ALIGNMENT 
EQUIPMENT SALES GOOD; 
CARRUTHERS GETS POST 


Seattle, Wash. Aug. 6—Will 
Dammann, president of ‘the Bear | 
Manufacturing Company, Rock 


Island, Ill., is visiting this week in 
the Northwest. While here he an- 
nounced appointment of Fred H. 
Carruthers as Pacific Northwest 
manager for the axle and wheel 
alignment equipment manufacturer. 
Mr. Carruthers will visit the fac- 
tory for several weeks, carefully 
studying the equipment, and will 
later conduct clinics in this terri- 
tory on axle and wheel aligning. 
President Dammann had an opti- 
mistic report, saying, “Our business 
was 63 per cent. ahead of 1929 the 
first four months of this year. We 
have been making this equipment 
for twelve years and each year have 
shown growth. But the coming year 
looks best of all. The car owner is 
beginning to realize the importance 
of proper wheel alignment and it is 
proving a very profitable business 


Held by York Supply 
Company of Dayton, 0. 
A specialized brake service Clinic | 


Supply Company of Dayton, O., the 


Motor and Equipment Association 
reports, at which 125 dealers heard 


WHOLESALE 
| k:ditor’s 


DISTRIBUTION _ ; 
SHOP EQUIPMENT 
REPLACEMENTS 








Column 


A TMDING its customers to apply, prove instructive. They are also 

business policies to help them! Planning to have speakers at their 
future meetings covering s * topics 
oe g : }@S accounting, costs efficiency and 
the business of the E. S. Youse Com- | other important phases pertaining 
pany of Reading, Pa. The experi-| to the industry. 





addresses and witnessed demon-| ment was adopted by H. M. Woelfly, | ne 


strations. 

The clinic was conducted in co- 
operation with representatives of | 
the Raybestos division of Raybestos- | 
Manhattan, Inc. The program in- | 
cluded “Brake Problems and Types 
of Lining,” by Dr. F. C. Stanley, 
chief engineer for Raybestos; 
“Brake Service Equipment,” by Rex | 
McKnight, Raybestos special repre- | 
sentative; “Steel-draulic Brakes and | 
Their Proper Adjustment,” by R. L. 
Bagshaw, director of service for | 
Midland Steel Products Company, | 
and “Specialized Services,” by Wil- 
liam Ellenbeck, Raybestos special 
representative. 

At a banquet which followed the 
clinic the dealers heard Walter 
Washburn, Raybestos territory man- 
ager; P. J. Madden, operator of a 
chain of brake service stations in 
Detroit. During the course of the 
clinic, M. E. A.’s. “Care Will Save 
Your Car” campaign was empha- 
sized with particular attention 
called to its effectiveness in helping 
the dealers merchandise their brake 
service departments. 


ALLBESTOS SALES UNIT 








Aubinger, former branch manager 
and territorial supervisor for Bur- 
gess-Norton and Dall Manufactur- 


for dealers.” ing Company, operating out of New 
York city, covering New York state, 
all of New England and the Central 
Atlantic states, has joined Allbestos 
Corporation's sales organization, ac- 
cording to the statement issued by 
C. A. Grainger, general sales man- 
ager. 

His new connection returns Mr. 
Aubinger to practically the same 
area he formerly covered. Aubinger 
for the past year was affiliated with 
jobbing organization work. 


| BERTHOLD NOW SALESMAN 
FOR PISTON SERVICE, INC. 
Seattle, Wash., Aug. 6.—Al Berth- 
old, jobber salesman and aviator, 
has joined Piston Service, Inc., 
Seattle. He will be in the Aber- 
deen territory, where Piston Serv- 
ice has recently opened a branch 
store. Recently Berthold was chief 
instructor of the Washington Air- 
craft and Transport Company, and 
prior to that, for four years sales- 
man with Bridgeman Parts Com-| 


pan, Bait 4IN THE ACCESSORY 
AND SERVICE FIELD 








|} ORMOND APPOINTED FORD 
DEALER IN SAN FRANCISCO | 
San Francisco, Cal., Aug. 6 
(UTPS) —T. F. Ormond, 5700 Geary 
St.. has been appointed a Ford 
dealer. His location in the city’s 
Richmond district is considered one 
of the best. Ormond is completing 
the installation of new and modern 
equipment. 








Lincoln, Neb., Aug. 6.—The City 
Council here has passed an ordi- 
nance defining garages in connec- 
tion with Sunday closing. Only those 
places separated entirely from au- 
tomobile sales rooms or other places 
of business can be termed as service 
stations and garages, and when they 
are in the same building with a 
salesroom they must be locked off 
when kept open on Sunday. A ga- 
rage is defined as a place operated 
exclusively for the repair and ad- 
justment of automobiles and for the 
sale of gasoline and oil. A garage is 
also classed as @ place where au‘o- 
mobiles are stored, rented or used 
for the operation by the owner for 
taxi service. These places must be 
wholly disconnected from _sales- 
rooms if they are to be opened on 

——- —-—— |Sunday. The ordinance was passed 
GEORGE HORSEFIELD PLANS |in compliance with a recent petition 
ADDITION TO BODY WORKS |filed by 154 dealers and salesmen. 

Warren, Pa., Aug. 6.—George| - 
Horsefield, formerly associated with 
M. J. Van Norman in the operation 
of the Detroit Paint and Top Com- 
pany, Jamestown, N. Y., who re- 
cently established the Auto Body 
Works in Pennsylvania Avenue here, 
has enjoyed such a record volume 
of growing business during the past 
three months that plans are under 
way for the construction of a siz- 
able addition and the installation 
of additional machinery and equip- 
ment at an early date. 


STANDARD OF N. Y. PUTS 
NEW GAS ON THE MARKET 


New York, Aug. 6.—Following sev- 
eral months of laboratory experi- 
mentation and exhaustive road tests, 
the Standard Oil Company of New 
York now introduces to New York 
city and adjacent communities a 
new non-premium gasoline, accord- 
ing to W. B. Velsor, general man- 
ager of the New York city division. 
Known as Socony Banner gasoline, 
the new motor fuel has been placed 
on tap simultaneously at gas sta-| 
tions in the metropolitan district. 








Fort Wayne, Ind., Aug. 6.—The 
Lightning Auto Wash Company of 
Lexington, Ky., is opening two sta- 
tions in this city, at Washington 
Boulevard and Harrison Street and 
on Berry Street near Webster Street. 
Fifteen men will be employed at 
each station. Indian Refining prod- 
ucts will be used. 





Rutherfordton, N. C., Aug. 6.—B. J. 
Wright and son, H. C. Wright, of 
this city, and D. M. Smart of Forest 
City have purchased the Builders 
Supply Company materials at the 
depot here and will operate as the 
Wright Manufacturing Company. 
They will make a specialty of re- 
pairing wrecked automobile bodies. 


BUYS FORD GARAGE 
Sioux Rapids, Ia., Aug. 6.—A. L. 
Polleck has purchased the Ford 
garage of Oliver Olson and Roy 
Burr, who have been in business 
here since June 1. 





| is paid $10 a month for attending 
; to the clerical work. 


|HARRY AUBINGER JOINS | 





| are now discussing various problems 


‘;frank and open manner. 





president, because of the deplorable | MANY trade associations experi- 
condition of his customers’ credits. | encing difficulties at this time 


| would be able to improve their serv- 
mobile dealers and garage men.| increase their value fe 


called by the key dealers of the 

respective communities, an associa- | ™¢™bers if their executives had the 
tion was formed to study costs of | advantages of advice and counsel 
repair jobs and the advisability of | from a “contact” man versed in the 


a credit bureau and to determine . ; 
upon a C. O. D. policy for all repair | nomen; Compyeneeres Ie Sam) See 


ec | ciation work, according to Channing 
aoe. : f | E. Sweitzer, a director of a retailer's 
At a following meeting the mem- 


: association. 
bers of the informal group agreed 


t h ; Mr. Sweitzer is also chairman of 
o charge $1 an hour for repair} the executive committee of the local 


work, instead of rates from 60 to 80/ group of American Trade Association 
cents; approved C. O. D. for repair | Fxecutives. He said his committee 
jobs and undertook with enthusiasm | has discussed the need of such a 
the exchange of credit information. | “contact” man among local trade 
_They have had monthly meetings | group executives, but so far has 
since then, which have been at-/|taken no definite steps. 
tended by from twenty to twenty- “The plan as developed by mem- 
six members, and their total mem-| bers of the committee contemplates 
bership now consists of thirty-one|the retention of some nationally 
members. They pay $5 entrance| known trade association expert who 
fee, and $10 yearly dues. The sec-|could advise individua] executives 
retary of the association serves|on their problems,” Mr. Sweitzer 
without salary, but the stenographer | continued. “He could be of invalu- 
able service in exchanging ideas and 
helping one group to adopt plans 
They have instituted a credit ex- | proved successful among others. 
change department in which mem-| “Most trade association executives 
bers have listed all slow-paying cus- | at this time are looking for methods 
tomers, and they have had their|of rendering greater service to their 


At a meeting of fourteen auto- 


ices and 





Philadelphia, Aug. 6.—Harry A. | eyes opened when they found that | industries, in spite of the fact that 


n many caSes car owners owe as |their finances are being curtailed 
many as five or six dealers, it evi- through loss of membership and for 
dently proving that they stick to| other reasons. If they could be told 
one dealer just as long as they can | of the various ways in which their 


get credit from him, and then pass contemporaries are 


on to another one who is willing to 
extend credit. These dealers have 
found out, too, that they have a lot 
of car owners in their territory who 


do not allow their bills to worry | 


them. 


“Perhaps most important of alll,” | 
have |seven and one-half feet above the 


Mr. Woelfly§ says, “they 
learned to know each other, and 
have confidence in each other, and 


their business in a 
Some of 
the dealers have been so _ weli 
pleased with the results of the or- 
ganization that they have come to 
my office and thanked me for the 
service rendered.” 

They have had printed large signs 


pertaining to 





for their garages and small signs for 
their showrooms advising the public | 
that all regular work must be cash | 
on delivery. 

They are now planning to hold 
two meetings a year, at which they 


meeting the 
same problems the results should be 
quite helpful” 


OST chain stores handling small 
articles have learned that it is 
unwise to have shelves more than 


floor. The reason is that a clerk 
can’t reach a shelf any higher with- 
out using a chair or ladder, Fred 
Kelly, an authority on this subject, 


points out. 
If it were only that the clerk be 
slightly inconvenienced, shelves 


could just as well go clear to the 
ceiling, but the trouble is, as scien- 
tific management has discovered, 
that, when the clerk is inconven- 
ienced, sales fall off. This is not 
because the clerk is then less ag- 
gressive as a salesman, but for a 


|totally different reason. 


The fact is that a customer, 
rather than ask a clerk to go to the 





will have as their guests al] of their 


trouble of climbing on a chair or 


employees, and at which meetings! ladder, will not ask to see an article 


programs will be arranged that will slightly out of reach. 


Trade-in Problem Solved 


By Chicago Distributors 


JoBBEns faced with the problem 

ef separating the trade-in of 
older or inadequate machinery and 
equipment from the sale of new 
should be interested in the plan of 
a group of Chicago distributors of 
machine tools who have apparent- 
ly reached a solution by working 
together. 

Trade-in difficulties which inter- 
fere with sales programs and often 
present the seller with an inclina- 
tion to cut prices a decided advant- 
age are known to all distributors 
and these Chicago jobbers believe 
they have eliminated the problem 
in the creation of a central office 
where all trade-in machinery is 
listed. The plan has been submitted 
to the Federal Trade Commission 
for its official approval. 

When a distributor has an oppor- 
tunity to sell a new piece of ma- 
chinery, bul is requested to take an 
older piece in trade, he gets in touch 
with the central office, describes 
the used machine by name and 
number and inquires if any other 


distributor has offered it as a trade- 
in. He then tells the central office 
what he is willing to pay in cash 
for the used machine. 


If any competitor wishes to bid 
on the used machine, he makes an 
offer which he is obliged to fulfill 
in cash unless the first distributor 
decides he is willing to increa~ bis 
bid to equal or better the com- 
petitor’s price. No matter which 
distributor finally makes the sale 
of new equipment, the one making 
the highest bid for the trade-in is 
obliged to pay for that used ma- 
chine in cash, this system dampen- 
ing wild offers for the used equip- 
ment to get new equipment busi- 
ness. 


Sponsors of the plan claim it has 
been particularly effective in meet- 
ing the jockeying of buyers who 
often tell a distributor that a com- 
petitor has offered a certain price 
on @ piece of used machinery and 
try to use that offer in getting & 
better bid. 


—— ee 
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“Dealer Uses Kodak to’ Aid 
Used Car Sales 





Us of a kodak has proven profit- 
able in the used car merchan- 
dising policy of Packard Bridgeport 


Motors, Inc., Bridgeport, Conn., 
dealership, which maintains 
branches in Waterbury, Stamford 


and Danbury. 
Snapshots are taken of all used 
ears of the better grade and cuts 
made for uSe in advertising. A lay- 
out of small cuts greatly brightens 
up the ad and has resulted in a 
number of sales, according to F. J. 
Franke, used car sales manager. 
Extra prints of the snapshots are 
mailed to the branches, and eventu- 
ally it is planned to extend the pho- 
tography plan 


to the branches 


themselves, thus providing _ ictures 
of all used cars held by the com- 
pany in the four cities. 

Thus, as Mr. Franke points out, 
when a customer cannot be “landed” 
on any of the cars in one branch's 
stock, he is told that there may be 
something in another branch that 
would interest him. 

Each branch, of course, is pro- 
vided with descriptions of cars in 
other cities, but usually a mere de- 
scription fails to excite a prospect’s 
interest, He says: “Bring it around 
some time and I'll look at it.” When 
he can be shown a photograph, the 
situation is different, he does not 
have to rely on imagination. 


The system has already proven| BUICK-DEALERS ATTEND 


its effectiveness, eliminating muc 
expense formerly incurred in mov- 
ing cars to and fro for prospects’ 
inspection, as well as long-distance 
telephone tolls. The photograph 
often enables the prospect to deter- 
mine definitely whether he would be 


interested in the car in question, and | 


thus the salesman is given a more 
definite lead to work on, Mr. Franke 
says. 

The expense of taking the photo- 
graphs and having prints made is 
cut to a minimum by use of the 
small hand camera, wielded by Mr. 
Franke himself. The cars are pho- 
tographed out of doors on clear days 
with a suitable background, depend- 
ing on the machine’s paint job. 
Standard types of smaller cars are 
not photographed, as their type is 
well enough known. It is largely the 
“special jobs” and more expensive 


JACKSONVILLE MEETING 


Jacksonville, Fla., Aug. 6.—Fifty 
dealers from north Florida and 


south Georgia attended a lunchton 
meeting conducted by R. W. Hill, 


used cars that are treated in this 
way. 

Under Mr. Franke’s plan, photos 
will be taken of all cars in this 
category in each branch, and an 
exchange effected, so that each 
sales manager will be able to show 
a prospect what other branches have 
to offer. Branch managers, of 
course, are expected to employ every 
effort to dispose of their own stock 
first. 

The four Packard Bridgeport 
Motors units sold exactly the same 
number of used cars during the 
past July as in July, 1929, the total 
being 73, according to Mr. Franke. 


ee ee ae 





Chevrolet zone manager, at the 
George Washington Hotel, Assisting 
Mr. Hill were R. S. Lincoln, assistant 
zone manager, and J. F. Daley, parts 
and service manager, 

Policies and plans were discussed 
covering August and September ac- 
tivities. Enthusiasm was shown by 
the dealers as to the business out- 
look. Considerable confidence was 
evidenced in the upward trend of 
business conditions in this territory, 
PORTAGE GARAGE COMPANY 

MOVES SERVICE BUILDING 

Westfield, N. Y., Aug. 6—The 
Portage Garage Company, Inc., 
Ford dealership, has removed its 
sales and service from the building 
in Portage Street to a modern one- 
story and basement brick and steel 
building on East Main Street. The 
firm will maintain its Portage 
Street establishment as a transient 
garage and storage. 








New Commercial Car Registrations for First Six Months of 1930 by Months 
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Final Revision, Complete, New Commercial Car Registration Statistics, June, 1930 


Returns for today: Colorado, Georgia, lowa, Kentucky, Louisiana, Maine, Massachusetts, Mississippi, New York, Tennessee, Texas, Virginia and 


Wyoming. 


Some of this data has been published previously, but it is given here complete for the convenience of our subscribers 
Figures in this table are from R, L. Polk & Co. of Detroit, with the exception of Illinois, which are supplied by the Robinson Advertising Service, Springfield, Ill., and New Jersey, which 
are furnished by the New Jersey Motor List Co., New Car Division, Trenton, N. J. Readers desiring county, city or town lists, or lists of owners in any given section, may obtain these 


by addressing any of these three companies. 





Comparative statistics for June, 1929, will be found on Page 9. 




















Commercial Car Registrations do not include buses. 
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; rated by Crandic Stages, Inc. Be- = economically as any city he visited. | business here several years, has been 
In the Bus Field cause of construction work along Personal Briefs He went through Canada and as far|made Reo regional manager, 802 
the route at this time only one bus : back as Detroit. Denver was in| National Building. His territory is 
daily is being operated, but later : good shape, declared Roberts—in | the Northwest. 
Atlantic City, N. J., Aug 6.—Sev-| tne company will reduce the run- Evansville, Ind., Aug. 6. Robert|£@¢t he couldn’t see much difference 


eral new buses of the latest type ning time between the two term-|p Fay manager of the Packard-|€tween Portland and Denver. Lincoln, Neb. Aug 6.—D. M. Mc- 
: Bride, former representative here 


> . . . , 

















luxe coaches of the Gray Line Mo- ficials stated Pack distributo d Mrs. F 

ills cle a ar aoe iad ae rr sey Hee - od  aetes Pash Smith, for seven years assistant sales|is leaving here to be assistant di- 
. . 6 _ : ; i 

The coaches measure about 30 feet Effective August 15 the Atlanta & | OS. SF 6 vasauen, has been ‘appointed | wnclenale man- FO. ‘Nordstrom, former Puiltigs 

long, carrying twenty-five and thirty | st. Andrews Railway Company will age ager for the Nash-Breyer Motor|salesman from Fremont, Neb., will 

passengers, costing approximately | take over the Lee’s Coach Line, op- Portland, Ore., Aug. 6—O. W.|Company, Nash _ distributor for| take Mr. McBride’s place. 

$15,000. erating between here and Panama/|Roberts, president of the Roberts| southern California. W. A. Sellman ee nt ee 


se ee |City, Fla. Motor buses, it is be- {Motor Company, distributing Fed-| has been named comptroller, 
Sioux City, Ia., Aug. 6.—The first | lieved, will be continued over the|eral and Fargo trucks here, has just CLASSIFIED ADVERTISEMENTS 
through bus service between Des/route, and train service discon-| returned from the East with the idea| Minneapolis, Minn.,Aug.6 (UTPS).| IN THE AUTOMOTIVE DAILY 
Moines and this city was _inaugu-! tinued. that this city is faring as well —Luigi de ; Liguort, In the automobile NEWS BRING RESULTS 











Cumulative New Commercial Car Registration Statistics, July, 1930 
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New Commercial Car Registrations for First Six Months of 1929 by Months 
























x i 

a : 6 

: i) 3/2 : 

> - 5 & = 
January | 128] 242) 6250} 301; 2424) * | 179] 203) 13441) 1197| 2186| 377] * | 51| 932 _—-35|_—«:102]_~— 100) 112) 121) 221) +409] * | 27) 819)  29857|\January 
February | 129| 246|10290|__277| 2004; * =| 160] 189] 13312; 1022) 1937) 388| * | 34; 830, 34| «68, +~—«87|_—=«aA34|_—=«3|_—«277, 339, * | 35, 686| 32561|\February 
March | 230{ 411|16057| 372| 2632; * | 244] 262/ 17793; 1327; 2527; 648) * [| 42] 1244) 26; =! oe 113; 172; —«199| ~—«404)~=510) * | 4511 5{ 1020| 46349|March 
April | 360| 525|18174| | 345, 3058, * | < | 239] 2 286| 22758] 1574) 3425| 852) * | _79} 1520; —34/ | 101} | 157| 244" —«2147|—=—«414)—«G 22 * | CST* 7 |: 1294| ~ §6265|April 
May | 335) 335| 463/15961] 350; 2843; = * | | 272] 3 326| 22352) 1454] 3230) 743, * | | __70| 70| 154 | oan __ 37 | 122] - 165[-242;—«*149;—=«352| 21] * Cs] aT 1137; 52851|May  — 
June | 229; 377|13232| 308; 2414; * =| ~287| ~226| 19510; 1314) 2698; 693; * | 64/ 1222) 37” ~—«#93] 57; 173) 153) 421) 505, * | 52; 896] 45061|June 
| | 





Totals | 1411| 2264/79964| 1953) 15375; * 1381] 1492|109166| 7888|16003| 3701; * 340| 7291| 203) 557] 779) 1077 852; 2089| 3006; * 300| | 5852| 262944| Totals 








Complete New Commercial Car cusieaion Statistics, June, 1929 


This table is repeated for comparative purposes only. June, 1930, statistics appear on Page 8. 
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States 
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Ala., 1929 _ | ! 2| _174| | 4 |__ 4} | 221) 8} ame { | |; 2 NWN | 4 | _ 460jAla., 1929 
Ariz., 1929, | [89] |, 2 l i} | ia ay | 5 6} | 5| i yj | 1° [_—__—s«9jAriz., 29" 
Ark.,’29 | 1) 132 8) | ! a | | | ! | | 2 ee 324/Ark., "29 — 
Cal, 1929 929 | 8 25| | 437 | 176; | 722 1198, «99; i564 | | 92) 3 17] 23} 7; = 14| 2| 37 [1g 142) ____2399,Cal., 1929 
Col, 19297] | 88} | 27 a) 2 | ___ 10) coe | i) 6 6 | {| 3|  529|Col, 1929 
Conn, “29 | 12) 11 Al] 220] 13] 72 9] 6; 281; 42; 41; ~—-38; | 2) ~«¢6:i1| l | 6) 1% #6 8} 4| | 2] 19) 870\Gonn,, ‘29 
Del, 29 =| 3 ~—«| S46 | 3 1} yj 8 UCT | 3 | 1{ yd 1| Tt (111 156Del., 29 
Fila, 1929 | | 5{_117/ Ty 15 | if Ty ys ays CT CT 2| } | ft 88 Fla, 1929 
Ga., 192 ja., 1929 | 1{ 4] 245) | 20) 1] 3| 294; a | 5| | l j 2| 62S] SY SS] ~SSC«S Ga, 1929 
Idaho, ’29 >t | {135 | __19| | 1] | i134, si | | a Se ee ee | _1| 1| __347|Kdaho, ‘29 
ilinois, "29 | ___5| 10, 445, 66|_—«92)—Si«|~SCAAY —=3|_—783/__—«32|_—i115j_—«36)_—=S |S] CS [tA 18s 6617391, 1929 
ind, 1929 || 9|_s0n) 5) 6 Bf 90,48 52 8209] 90, fa 2065 tn 929 
Iowa, "29 | [4] 451 2 48| l 7| 2) 380) 8; 127| «3 | 1; 27 l 5] l | 1/24 3} | sf ——8|_—_—*1102\Towa, "29 _ 
Kansas, 29| | 2) 198) a 3 | tf 2 227 i653; 2 1| 8| iif l 1 7 4 3 ‘| If 1| _566\Kan, 1929 
Ky, 1929 | |  1{ 176| {| 25) [ 2y ay 43} 07 | | 9 | ee 3; 5 5} | Af] 513\Ky., 1929 
ia, 199 | | ‘| 181] | 20) (ly | 886, joy st | 1| | jy | st Js La, 1929 
Maine, "29 | 1|_4|_237|_ S| 47/_ | |S 289] 1] ST |S CTA __7|__ 5] af 5|__614|Maine, "28 
Md., 1929 | m~ | 10; 155) 7 48) | 3 5] 267] 9,52; 21 | 1) 23; 2| 1} 6) 1| ry 15 | | 18| —«653/Md., 1929 
Mass’setts s | | _ 24 3341 17| 145) (16,24) 692; 83,75) 51| — | i “id | 29) 3 9| 9} 32 | 1] 84/ —_1703|Mass., "29 
Mich., 1929 | _9| 1, 728, +9| +95; | dij 23) 1318; 92; 136, 19, 3; «86 2| 3| | 7|__24| 8) [3 37) 2615 Mich., 29 
Minn. 1929} mat EO a. ee ee) 4) 456) a 5] ea ee | [5 10, |, |S 976. Minn, "29 
Miss, 1929 | | _3|_178| | 3 l 1] | _—208, S| [| {4 mae ‘a [1 | | 2) | — 428Miss., ’29 
Mo, 1929 | 4 5] | 402, 13) 172j | "6h 2) | 586,73] 88] 1; 21 1 | 3] 3). +12 8| } | 15| —_1325|Me., 1929 
Mont, "29 | | || oy €6CSCtCS|,si( ?  -— a | | 157, +6) 30) 7° ~& J | 5| 1| 1| l 3; lj] 22 318|Mont., "29 
Neb., 1929 | ya} 191) #2«&2f 22 | | 210; 6; 54 «2 | 3| 1] 2! 6, | | i _5| _—_520.Neb., 1929 
Nev., 1929 | | | 10) | 412 | | a —<— fT ff tf 1 ‘I l | ( ss 2} 45|Nev., 1929 
N. H., 1929 Lo a | y | | 4| 3) 163) ~~ | eg 3 | | 1 2| yj 27 =«& a —C« TCS 87ND, *29 
N. J., 1929 | 33 33] 34] 500; 10; 130, | + #.ovj 15) 871| 72{ 57| 173 ;  5| 985) 6; 5] 15; 8 +10, 3] 33, | B95] _—2100.N. J, 1929 
N.M.,1929| | | 96 , -— t -— + = «. «© t+ + = | | | 2-4 4| a | 219\N. M., ‘29 
N. Y., 1929 | 42| 131| 725[ 65| 227; ~—| ~~ «45 —Ss«d'9|«:1298) «118; 150; 118; | 7 94) 1| 3] +17 40 18,28; 57, || 8 128; ___ 3339)N. Y., ’29° 
N. Car., ’29 ee ae a Se | i 362, #15; ie ~«(i|  . ' ae iV Cl 2y.téi‘s]:t~O~é<‘iw , 3i 3] | 1 8 755.N. C., '29_ 
N. D., ’29 es | a a ne :6h a CF } I iy i ey ~=6T CUTS? 4 4 | 2 | 2 | | ij 1{—«320/N. D., “29° 
Ohio, 1929 | 27| 29; 614{_——15|_—*114] 115] ‘1 11; 1044; —*89;*151;—«18)—~StSt«@YS: 4; 80) 3) 3] 2 4, |S] SYST: __2407|\Ohio, *29 
Okla, “1929 ||| «413 | oa l 5] 10; 460; 19; 83 2 }  - | - *., | 2 2 | | 5|__:1119,Okla., "29° 
Ore, 1929 [ 1| + +| 126) «| ~ #22] 3) 5) 169, 18 17) +=5| |  #+| J) | a a a ee eee ee ee £e 18 -419/Ore., 1929 
Penna., 29 | 36,44 759[ 3 31; 238) | 39) 20) 1422; 95; 170; 108; | 13) 135, 10; 7) 32; 45{ 12; 32) 52 | 5{ 75 _3380/Pa., 1929 
R. 1, 1929 | 5) 2] 75] +3) +2  °& &#«»| 65 | 5; se =23;Ct,_saTCTSCdCC -_: | =-. a 2 | SI | 1; 7 _—303|R. 1, 1929 
S.C, 1929] | | ij | 13) 3). 4 im; 6 im e8 ‘| | a —< ef ; 24 Ug 8897/8. CC, 29 
SD. 1929 | | | 116) 9| | ye ee ee ; 10 | | to a De 3a {| | 3108S. D., 1929 
Tenn., 1929 | | 1| 162| ae a te ea a a ee ee | 6 | | l | yj | @ | | 10, = 408, Tenn., '29 
Tex., ex, 1929 | 8) 4/1374, 3 3] 94; ~=| + #«+<d4f | 1159; 51; 316; io; | 1| 45) | ) 1 4) 51; 12) | | 3158/Tex., 1929 
Uiah, 1929 |_| i: | -—.6hhUtltlhe.”|h hmdlhlUhCUlL a le ; 12] 4 3} 3] 7| . a a 463'\Utah, "29 
vi, 1929 | | 4 63 gg eae ee ee ee 2| 16) cS 2 I T8249, 1929 
Va. 1929 | 3) 8] 339) 7; uhUhUmhTltC Stl hCUmlellhCUmeC ij‘12| | [ l zj tT 794 Vaa., 1929 
Wash., 1929 | | | 174] ze See ee ae ee ee ee 2| ee 6; «18 i. ed ~_ 673|Wash., '29 
W. Va., ’29 | [5] 169) 3 —CO,s—“(‘<iézYsSCSC*dSCTCSCiSCSCi,:SC;sC ECTS | 7-3 2 pee ee 529,W. Va., "29 
Wis, 29 | | 3) 509; 28, 76, | 6) 6| 773; 46) 113) 4) +| + 8| 41) [ij i) 7) 5) 15, 7% | 2) 16]  1677|Wis, ‘29 
Wyo, 1929, | | 33] | Ww |, iy { 3 3 13, a OR ie oe | |__| ___151|Wyo., "29 
Dist. of Colj 3,—is4]( (iC<“‘C;:C‘<‘iaSCSC*E:C(“‘<‘C‘<sROC;*dY;SCUC«#*AST] ~~ «By ~—«10 ll Ce ee 2 ee ae ] | 5i 318|D. C., 
Totals | 229| 377|13232| 308; 2414, * | 287] 226] 19510| 1314| 2698] 693) {| 64) 1222; 37; 934 157; 173; 153) 421; 505, * | 52] 896]  45061\Totals, "29 


*Not in production at that time. 
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Chargers 


for Stock Cars 


RITISH interest in the super- 

charger goes on apace and, judg- 
ing from the frequent accounts of 
developments in the motor press, 
these devolpments are likely to have 
an important bearing on the per- 
formance of both racing and passen- 
ger cars in the near future. 

In the current issue of The Auto- 
car there are two accounts of super- 
charger developments which are of 
unusual interest. One of these deals 


with the new supercharged Lagonda. 
two-litre 


a car now under test at 


two-litre it has been all the easier 
to make the alteration because the 
existing engine had, at the front end 
| of the crank case, provision for driv- 
ing a dynamo direct from the crank- 
shaft; it was then only necessary to 
extend the shaft for the dynamo, to 
push the latter farther forward, and 
in the space thus created to mount 
a supercharger vertically on end and 


drive it by bevel gearing from the 
dynamo shaft 

The supercharger itself, a single 
rotor powerplus, is in any case com- 





A GENERAL view, showing how the supercharger is located on the 
Lagonda engines 


Brooklands track, and the other is 
the Zoller supercharger, which is the 
design of a continental engineer, but 


which is represented in Great Brit-|tion side and a plain pipe curves| 


| pact and falls in well with the gen- 


;eral layout, since the Cozette car- 


|buretter fits in snugly on the suc- 
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| Production -- Engineering -- Factory “ 


British Show Keen Interest 
In Super- | 


~~ 


not been altered radically, the pur- 
| pose of this supercharger is not to 
| develop a considerably higher maxi- 
}mum, but simply to improve ac- 
|celeration, because the gas behind 
the inlet valves is under pressure 
ready to enter those valves at once 
; when the engine crank shaft is 
turning at low speed. 
Possible Future Development 

The new car, apart from its super- 
charged engine, has the chassis and 
details of the ordinary low-frame 
two-litre model. It is probable, of 
| course, that future experiments, and 
| possibly competition, will lead to 
modifications intended to allow the 
engine to stand a higher pressure 
to augment the car’s maximum per- 
|formance, at all events for racing, 
| but it is quite certain that if the 
| supercharger is used, aS in this in- 
| stance, to increase acceleration only, 
| that alone would improve the car's 
| performance out of all recognition. 


Zoller ‘Supercharger 


The Zoller supercharger is of the 





ain by Laurence Pomeroy, Jr., whose | away to the inlet ports on the op-| vane variety, which is claimed to be 
father was well known for several} posite side of the blower casing. The more efficient at low speeds than 


years in automotive engineering cir- | 


cles in this country and who is now | 
managing director of the Daimler 
Company at Coventry. 

A digest of these articles follows: 


The Super Charged 
Lagonda 


YHE vexing an much-argued ques- | 
tion as to whether a supercharger 
will really be a normal component | 
for production cars of sports type in | 


| 


| 





THE BLOW-OFF VALVE of the | 


Lagonda supercharger 
I 


the immediate future is more hotly 
debated every year, and much fuel 
will be added to the discussion by | 
the announcement that the Lagonda 
four-cylinder two-litre engine is now 
available with a supercharger, as 
well as the appearance of one of 
these cars for the first time at the | 
firm's special meeting at Brooklands | 
track. 

Now it is not too easy to add a 
supercharger to an engine which al- 
ready exists and has not been de- | 
sizned for the additional component, | 
bul in the case of the four-cylinder 





| 





PART section of the Zoller supercharger with the end plate removed, | 


showing the pads which run on the end-plate nose 


possibility that mixture under pres- ; 


sur? in the inlet pipe may be fired 


accidentally is met by the inclusion | 


of a poppet blow-off valve arranged | 
in a part of the blower casing with, | 
incidentally, its retaining spring in- | 
wards, instead of outwards as is 
usual. | 

On top of the supercharger, and! 


| driven from its spindle, is a small oil | 
| pump, 
plied with oil from a separate tank 
'on the dashboard, it being claimed 
that 

with 

which 


to lubricate the rotor, | 
no lubricant need be mixed | 
the fuel in the main tank, | 
is the usual procedure on | 

nany supercharged power units. 
Since the engine as a whole has, 
| 





| Speeds very severe problems arise in 


| 
} 


| 





A SECTIONAL 


diagram c° the | 
supercharger, showing the slides 


for the blades 


| 


| simplified 


} t1on. 


the welding material, is impervious |inder head and 
| to the action of salt water. 


|'a piston displacement of 420 cubic | sears on 


' maintaining accurate 
| perfect alignment}. 


New Lycoming Marine Engine 


corgeeen 








Lycoming’s 165 H. P. Marine 
Engine Has Novel Features 





YCOMING MANUFACTURING | shell being cast integrally with the 
core-opening cover of the cylinder 


COMPANY has brought out a : : 

: 7 block. Contrary to the conventional 
marine engine to meet the demand | practice, the oil is passed through 
for higher speeds in motor boats.} the tubes and water around them. 
The engine is known as the Model | This eliminates back pressure on the 
VE and is a 165-horsepower eight-| Oil lines and has the further ad- 
in-line design. It is fitted with all| vantage of preventing water being 
necessary accessories and a vibra-| held by capillary attraction when 
tion damper. | the engine is drained and causing 

An unusual feature is the design; damage during freezing tempera- 
of the exhaust and intake manifolds.| tures. The core of the cooler is 
The intake is arranged for dual | easily removed for cleaning. 
down-draft carburetor, one throttle Intake valves have chrome nickel 
barrel feeding the four middle| heads and are 1% inches port di- 
cylinders, and the other the four | #meter. Silcrome exhaust valves are 
end cylinders. ‘The exhaust is di-|1°s inches port diameter. The lift 
rected from each end of the engine | 0" both exhaust and intake valves 
toward the middle, reducing the| iS 11-32 inches. Extra large cams 
back pressure and permitting a| 4re forged integrally with the cam- 
installation of piping. shaft and are designed with a quiet- 
The exhaust gases enter an ex-| ing curve which eliminates all tap- 
pansion chamber surrounding the| Pet noises. Tappets are fitted in re- 
carburetor inlet opening and form- | ™0vable clusters. 
ing a hot spot for quick vaporiza-| The cooling system has been de- 
The exhaust manifold is of | signed for maximum efficiency, the 
cast iron and surrounded by an/distribution of the cooling water 
Armco iron water jacket, welded in| being arranged to produce uniform 
place. The Armco iron, as well as| temperatures throughout the cyt- 
valve chambers. 
Water is supplied to the engine by 

The bore of the engine is 3% |48 gear pump. The body is bronze 
inches, and stroke 4% inches, giving | and shafts are stainless steel. Pilot 
the ends of the pump 
inches. With a compression ratio of | Shafts run in oil and take all the 


| 5.3, the engine, at 3,200 r. p. m., de-| driving loads, thus prolonging the 


velops 165 horse power. | life of the pump gears. Renewable 
The crankshaft is drop forged,| boxes are used in the pump body. 
of high carbon steel, heat treated | Whenever the engine is stopped, the 
and ground. The five main bear-| pump remains filled with water, 
ings are 2% inches in diameter; the| forming a seal and making the 
front and rea@t bearings are 2% , pump Self-priming. 
inches long; the center bearing is A small portion of water is dis- 
2*, inches long, and the two inter- charged from the pump into the oil 
mediate bearings are 2's inches | cosler. The balance goes first to 
long. Crank pins are 211-32 inches; the exhaust manifold water jacket, 
in diameter and 1} inches long. To| and from there to a distributing 
reduce the pressure on the main} plate running the full length of the 
bearings when the engine is running}cylinder block. The distributing 
at high speed, the crank pins are|plate is provided with graduated 
drilled to remove excess weight.| holes and admits water at various 
After all machining operations are! points in proper proportions to 
completed, the crankshaft is dy-j; provide uniform cooling throughout 
namically balanced on special bal-/| the entire length of the block. After 
ancing machines. Main bearings are | passing through the cylinder block, 
bronze backed, babbitt lined. Con-|the water is emptied into the ex- 
necting rod bearings are white metal} haust line. 
poured into the rod. Camshaft! Standard equipment includes 
bearings are bronze bushed. The| specially designed Joe's reverse 
main and camshaft bearings are| gear, Holley Down-Draft carburetor 
finish reamed in one operation, thus | with A.C. flame arrested, Delco- 
centers and! Remy starting, lighting and ignition 
_ alignme | system, and A.C. mechanical fuel 
Lubrication is by pressure to all} pump. Standard SAE tachometer 





the Roots type, although at high) main and camshaft bearings and_/| fitting is provided, and provision is 


| vane blowers have been produced in| located in 


| In ‘the Zoller compressor, however, | 


The blades of the Zoller super- 
charger are crossed 


| 





(Continued on Page 11) 


through drilled passages to connect- 


|! coming design and is mounted on 
' the starboard side of the engine, the | 


|; made for thermo gauge connection 


consequence’ of the centrifugal ing rod bearings. All oil leads are | in the cyli 

: 2 | ylinder head. 
| forces and bending moments on the] drilled through solid metal, elimi- The weight of the engine, com- 
| blades and the high peripheral| nating the use of tubing. | plete with all accessories is 1140 
speed of them. Various designs of} The oil pump of the gear type is | ' ; 


| pounds. 


the sump and is self- | 


; order to solve these problems, but! priming. It is driven from the cam- | 
| have not proved entirely successful.| shaft at one-half engine speed. | 
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The oil cooler is a distinctive Ly-| 
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Industrial Applications of 
Are Welding - 


/ non-ferrous metals, and for certain 
alloy steels, the atomic-hydrogen 
|are welding process serves best. 

High welding speeds are obtain- 
| able in the atomic-hydrogen prog¢ess; 
the amount of heat applied to the 
work can be definitely controlled; 
|costs compare favorably with other 
'methods, and a number of users 
have adopted it for work which pre- 
viously was done with great diffi- 
;culty and at a slow rate by oxy- 
acteylene welders. 





| 
| 


of the General 
Schnectady, 
N. Y., has written a paper on 
“Some Industrial Applications of 


Havens 
Company, 


B. S. 
Electric 


Are Welding,” which the Auto- 
motive Daily News has presented 
in serial form, together with 
illustrations. The final install- 
ment is presented herewith. 





HERE are two distinct functions 

of cast-iron are welding: Th* 
welding of minor defects to salvage 
expensive castings before machin- 
ing, and the repair of broken ma- 
chine tool parts to save both the 
time and expense which would be 
incurred if replacement were made 


7,XCEPT on mass-production jobs 

where automatic equipment can 
be utilized to best advantage, in- 
dividual single-operator, variable- 
voltage arc-welding sets are in al- 





“AUTOMATIC 


instead of repairing the broken part. Most universal demand. The ma- 
Special preparations, such as pre-, jority of these sets are, of course, 
heating and studding the joints with driven by either a-c. or d-c. motors, 
steel pins screwed into tapped holes although welding generators driven 
in the surface to be welded, ar€| by gasoline engines are highly ef- 
usually necessary when arc welding ficient for use on locations remote 
broken iron castings. Studding the from a source of power. These | 
surface with steel pins provides a!equipments are characterized by 
material in which penetration of/their great flexibility of control to 
the deposited metal can be obtained ; meet widely varying welding condi- 
without materially changing the’ tions. 
earbon content of either the casting It is quiet frequently the practice, 
or the deposited metal. where possible. to concentrate the 
Very often, on large, heavy, com- | generating equipment for welding 
plicated broken parts. arc welding | power and to install constant-po- 
saves a delay in production which ' tential, multiple-operator sets from. 





rear cross tube 


are-welder for 





BLACK IS LEADING 
COLOR, DUCO SERVICE 
SURVEY INDICATES 


New York, Aug. 6.—Black at 
present the predominating automo- 
bile finish. “For the first time on 
record since the introduction of 
lacquer finishes in place of paint 
and varnish, black has superseded 
all automobile color families,” says 
the current issue of the Automo- 
bile Color Index, published by the 
Duco Color Advisory Service. 

The black trend has advanced to 
its present peak largely because of 
decline in demand for blue, which 
held first position for a consider- 
able period, and topped all other 
color groups when the last index 
was issued. The fact is pointed to 
that while the black index position 
was but 32 in March, 1929, it now 
is 189. with blue standing at 158. 

It is noted in the Index that “the 
predominant position of the blue 
color family has been interrupted 
but once since December, 1928.” In 
January. 1930, the brown color 
group assumed the lead and re- 
tained its position through Feb- 
ruary. 

Color preference has taken the 
following order: Black, blue, brown, 
green, maroon, gray. For the corre- 
sponding period of last year the 
standings of the several colors were 
blue, brown, green, black, gray, ma- 
roon. 


is 


GORDON HESS PROMOTED 
BY REPUBLIC STEEL CORP. 


Massillon, O., Aug. 6—C rdon 
Hess has been appointed to the posi- 
tion of assistant general sales man- 
ager of the alloy division of the Re- 
public Steel Corporation, 


work under the arc, thereby minim- 
izing the operations required of the 
human element, with subsequeni 
savings in time and cost. 

A protective hand shield or hel- 
met should always be used to pro- 
tect welding operators from injuri- 
ous rays from the are and from hot 
Sparks. These devices are equipped 
with especially prepared dark-glass 
windows, through which the arc it- 
self may be observed with safety. 





ARC-WELDED rear cross tube for automo 


is of far greater importance than, which separaie circuits are provided 
the expense of replacement of the for each welding operator, as well | 
part itself. as to furnish a source of power for 


‘automatic welding equipment. 
HILE arc welding serves the ma- 


jority of the needs of industry, | Automatic arc-welding equipment 
there are some particular applica- | is used on many applications where 
tions to which the ordinary method | there is a continuous flow of work | 
is not applicable. Very often, where | of the same character. This equip- | 
extra smooth, ductile welds are de-| ment is often designed not only to 
sired; for welding light-gauge met- | feed the electrode wire into the weld 
als; in welding aluminum and other automatically, but also to feed the 





pads on 


bile frame 


Electrode holders of many sorts 


are on the market. It is important 
that electrode holders of good design 
be used. 

An easily maintained are enables 
the operator to do faster and better 
work. A _ stabilizing reactor con- 
nected to each welding circuit will 
steady the arc automatically and as- 
sist the operator materially by con- 
serving his physical energy. 


“ee 
3 a 


a rear-axle housing 
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T° 


brief biographies of 


mobiles, automotive equipment, 





{RANK G. ALBORN, chief en- 

gineer of the White Company, 
was graduated in 1902 from Malmo 
(Sweden) Institute of Technology 
B. S. He arrived in this country in 
the fall of the same year. His first 
job was with American Tube and 
Stamping Company, Bridgeport, 
Conn., being engaged to make draw- 
ings of their various rolling mills 
the oriinal drawings for which had 
been destroyed by fire 

Finding automotive work more to 
his liking, he obtained a position as 
draftsman with the Locomobile 
Company of America in Bridgeport 
in March, 1903. This company was 
at the time making a steam car of 
world-wide reputation, but had 
started their first design of a gaso- 
line car. He advanced successively 
to designer, chief’ draftsman and 
designing engineer. He took an ac- 
tive part in the design and making 
of their 1905 Gordon Bennet 120 
horse power racer and the 1907-08 
Vanderbilt Cup racers which won 
the cup in 1908. He was in charge 
of the design of the “Riker” truck, 
manufactured by the Locomobile, 
which gave an excellent account of 
itself in all of the armies of the 
allied nations. During the war, Mr 
Alborn took active part in the de- 
sign and the making of the first 
Mark VIII. tank for our army. 

In the fall of 1921, he became 
chief~engineer of the American 





opment 


Meet the Engineers 


acquaint its readers with the important, but unsung, members 
of the automotive fraternity—the engineers who design and build 
the nation’s cars—Automotive Daily News is publishing a series of 
the engineers of 
/ parts and accessories. 
raphies will cover the training and experience of leading engineers 
and their outstanding contributions to the progress of our industry. 









companies producing auto- 
These _biog- 








FRANK G. 


ALBORN 


Motor Truck Company, Newark, O. 
While with them, he brought out a 
new line of trucks and one of the 
first low slung drop frame buses on 
the market at that time. 

| In 1925 he joined the White Motor 
Company as assistant chief engi- 
neer. He has since been promoted 
to chief engineer. 


British Show Keen Interest 
In Super-Chargers 


(Continued from page 10) 


the simple but ingenious construc- 
tion has enabled excellent 
to be achieved in actual practice on 
car engines. 

A feature of the design is that 
there are two blades which are not 
radial, but are diametral, these 
blades being in one piece from side 
to side the case, and suitably 
shaped enable them to have 
relative movement withvut fouling 
one By this construction 
centrifugal forces 
tirely eliminated, and, 
avoid high bearing pressures 
rubbing velocities, the blades 
mechanically held at a 
put fixed clearance from the case. 

The blades have attached to each 
end two T-shaped shoes, the bases 
of which embrace a circular fixed 
boss machined on the end cover 
plates, so that the blades are thus 
accurately located with reference to 
the outer case. High rubbing velo- 
cities are avoided, as the boss is only 
approximately one-third of the dia- 
meter of the case, and even at the 
highest speeds the pressure-velocity 
factors are low, and as the bearings 
are lubricated under pressure from 
an integral oil pump complete re- 
liability and long life are assured. 
The blades are supported over the 
greater part of their length in 
guides attached to the internal ec- 
centric drum, and it is claimed that 


of 
to 


another. 


are almost en- 


in order to 
and 
are 


very fine 


blade rattle is obviated, even after 
very large mileages have been cov- 
ered. 

It is intended that the compressor 
Shall be driven direct from _ the 
crankshaft, and the elimination of 
gears results in mechanical silence 
being Obtained and, what is more 
important, maintained. Pneumatic 
silence depends partly on factors 
outside the compressor itself, such 
as the carburetter and the lay-out 
of the induction system, but the 


even output of this compressor al- 
‘lows a high degree of quietness to 
be obtained. The integral oi] pump 
;renders it unnecessary to add oil 
to the fuel, and the pump can, in 


results ; nected 


| 


the majority of instances, be con- 
direct to the sump, so that 
the driver is not called upon te 


replenish a separate reservoir. The 
oi] consumption is negligible. 

As regards construction, the case 
is made of @ light alloy casting and 
the blades are of high-tensile steel. 
With the T-shaped end pieces of 
hardened steel. The guides for the 
blades are of bronze, and are fixed 
to the four segments of the iniernal 
drum of light alloy, the segments 
themselves being located on the two 
hard stee] end spiders, which are in 
one piece with the shafts. Bell 
bearings carry the shafts, and are 
designed to take the end thrust of 
a bevel drive: the end covers are 
in cast iron The main bearing sur- 


faces are, therefore, hard sieel on 
cast iron, or steel on bronze. 
Various sizes of compressors are 


made, varying from 500 c.c. te 5,000 
c.c. theoretical output per revolu- 
tion, and these are suitable for max- 
imum speeds up to 6,000 revolutions 
per minute, while special types for 
higher speeds can be supplied. 


SUCCESSFUL EXECUTIVE 
AVAILABLE 


27 Years’ Automotive Experience 


im 


Every position from office 
boy to Vice-President and 
General Manager, including 
following: auditor, service 
manager, retail sales man- 
ager; wholesale sales man- 
ager, general manager fac- 
tory branch, maintenance 
manager. Available on short 
notice to passenger car or 
truck company. Eastern 
territory preferred. 

Write Box 265, Automotive 


Daily News for _ furthe 
details, references, etc. 
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“Ad Gabriel Triple 
<y)s y Hydraulic 
= D Shock Absorbers 


Precision made to hold adjustment 
indefinitely. Operates on a unique 


double acting principle. 


Gabriel Gauges 
Oil - Battery «+ Gas | ( 


‘Accurate and dependable. | 
Tell at a glance when the 
engine needs oil, when the 
battery needs water, and 





Gabriel- 
Anderson- 
Ajax Steel 







Armored pro- 
tection for 
springs. Insure 






uniform, silent 







spring action 
under all con- 
ditions. 





The record of Gabriel is the history 


of greater comfort in motoring 


PRODUCTS 
Gabriel Triple Hydraulic Shock Absorbers 
Gabriel Gauges for Oil, Battery, and Gas 
Gabriel-Anderson-Ajax Steel Spring Covers 


STANDARD EQUIPMENT 


The following cars are factory equipped with 
Gabriel Triple Hydraulic Shock Absorbers 


Blackhawk Hupmobile Stutz 

Checker Cab Jordan Adler (Germany) 

Elear Marmon Maybach (Germany) 

Hudson Peerless N. A. G. (Germany) 
SERVICE 


2743 Sales and Service stations in United 
States. Authorized distributors in South 
America, Europe, Africa and Australia. 


STABILITY 
Gabriel net assets (today) $1,846,073 


(Includes over $800,000 in cash and U. S. Government Securities) 


THE GABRIEL COMPANY : Cleveland, Ohio 


There is no saturation point 
in the market for com fort 





